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Waiting for more small bolt-on acquisitions

Boreo will report its Q4 2022 on 3 March 2023. We take a slightly more
cautious view, owing to a slower construction market and the exit from the
excavator distribution agreement in Finland and Sweden, which is likely to
burden margins in the short term. Boreo is well positioned to continue with
smaller bolt-on acquisitions, although we believe the company is
concentrating on organic growth, improving profitability and augmenting
working capital efficiency at its acquired companies. Based on underlying
operations and M&A value-creation opportunities, we derive a slightly
higher fair value range of EUR 42-50 (42-49) per Boreo share.

Q4 likely to be burdened by Heavy Machines

For Q4, we model 18% y/y growth, excluding the Russia divestment.
Acquisitions are likely to have supported growth in Q4, although we
forecast flat y/y organic growth. On 16 January, Boreo announced its intent
to exit its SANY excavator dealership agreements in Finland and Sweden.
That business has been loss-making, so Boreo is set to book a EUR 0.3m
writedown in Q4. Yet, we find that this business will burden margins until
the end of H12023. Given easing acquisition multiples, we believe the
company is actively screening new targets, while 2.5x leverage (at the end
of Q3) is likely to allow only smaller bolt-on acquisitions, following the
acquisitions of J-Matic and Filterit during Q4. Despite a soft
macroeconomic outlook, we still continue to believe the company can keep
its underlying operations fairly stable, given healthy order books.

Slightly negative EBIT revisions for 2023E-24E

We keep our top-line estimates largely intact but cut adjusted EBIT
excluding PPA by 7% for 2022E and 3% for 2023E-24E. We take a more
cautious view on Technical Trade but expect Electronics to continue its
solid performance in 2023. We expect 8% y/y top-line growth and EUR 10m
in adjusted EBIT excluding PPA for 2023, up from EUR 8.8m in 2022.
Assuming no further acquisitions, we forecast a net sales CAGR of 14% for
2021PF-24 and an operational EBIT (excluding PPA) CAGR of 16%.

Fair value range of EUR 42-50, including M&A impact

We derive a fair value range of EUR 42-50 (42-49) by equally weighting a
valuation excluding future M&A and one that includes M&A value creation
based on our M&A scenario. In this scenario, we estimate potential for
around EUR 12 per share in value creation through acquisitions in 2023-25,
of which EUR 6 per share is included in our fair value range.

SUMMARY TABLE - KEY FIGURES

EURmM 2018 2019 2020 2021 2022E 2023E 2024E
Total revenue 57 60 98 147 162 175 181
EBITDA (adj) 4 5 8 12 1 13 14
EBIT (adj) 4 B 6 9 7 8 10
EBIT (adj) margin 6.2% 5.8% 5.9% 6.0% 4.4% 4.8% 5.3%
EPS (adj, EUR) 1.00 0.90 1.53 2.25 -0.36 1.58 1.94
EPS (adj) growth 48.7% -9.9% 69.3% 47.0% -116.0% 540.1% 22.7%
DPS (ord, EUR) 0.33 0.00 0.40 0.42 0.44 0.46 0.50
EV/Sales 0.3 0.4 1.0 1.3 0.9 0.8 0.7
EV/EBIT (adj) 4.5 6.9 16.5 21.7 194 16.4 13.9
P/E (adj) 7.3 11.8 19.2 26.3 n.m. 24.2 19.7
P/BV 1.4 1.8 4.8 71 2.6 25 2.3
Dividend yield (ord) 4.5% 0.0% 1.4% 0.7% 1.2% 1.2% 1.3%
FCF Yield bef A&D, lease 13.1%  11.0% 9.6% -0.3% 3.1% 3.9% 8.2%
Net debt -4 -4 20 38 36 36 31
Net debt/EBITDA -0.9 -0.9 3.2 BY5) 34 2.8 2.2
ROIC after tax 27.7% 249% 19.2% 14.4% 8.3% 8.7% 9.9%

Source: Company data and Nordea estimates
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Estimate revisions and detailed estimates

Slightly more cautious view due to Technical Trade

We make only minor top-line revisions, while we take a more cautious view on
Technical Trade profitability, especially concerning legacy companies. In Electronics, we
take a slightly more positive view on profitability and expect demand to remain good
going forward. We believe SANY Finland and Sweden will burden profitability until the
end of H1 2023, after which we expect the distribution contract to be terminated. We

cut adjusted EBIT ex-PPA by 7% for 2022E, while we trim 2023E-24E by 3%.

ESTIMATE REVISIONS

New estimates

Old estimates

Difference %

EURmM Q4 2022E 2022E 2023E 2024E Q4 2022E 2022E 2023E 2024E Q4 2022E 2022E 2023E 2024E
Sales 46.3 162 175 181 48.0 163 175 181 -4% 1% 0% 0%
Adj. EBITDA 3.6 1.4 12.6 14.0 41 12.0 13.1 14.3 -13% -5% -3% -2%
Adj. EBITDA margin 7.7% 7.1% 7.2% 7.7% 8.6% 7.3% 7.5% 7.9% -0.9pp -0.3pp -0.3pp -0.2pp
Adj. EBIT ex-PPA 23 8.8 10.0 1.3 2.9 9.5 10.4 11.6 -22% 7% -3% -3%
Adj. EBIT ex-PPA margin 4.9% 5.4% 5.7% 6.2% 6.1% 5.8% 6.0% 6.4% -1.2pp -0.3pp -0.2pp -0.2pp
EBIT 1.4 6.2 8.3 9.7 25 7.3 8.8 10.0 -46% -16% -5% -3%
EBIT margin 3.0% 3.8% 4.8% 5.3% 5.2% 4.5% 5.0% 5.5% -2.3pp -0.7pp -0.3pp -0.2pp
PTP 0.9 5.3 6.8 8.1 2.0 6.4 7.2 8.4 -57% -18% -6% -4%
Adj. EPS, EUR 0.29 -0.36 1.58 1.94 0.53 -0.12 1.71 2.03 -44% 189% -8% -5%
EPS, EUR 0.10 -0.71 1.54 1.94 0.45 -0.37 1.68 2.03 T7%  95% -8% -5%
DPS, EUR 0.44 0.46 0.50 0.44 0.46 0.50 0% 0% 0%
Business areas Q4 2022E 2022E 2023E 2024E Q4 2022E 2022E 2023E 2024E Q4 2022E 2022E 2023E 2024E
Net sales
Electronics 19.2 62.2 69.0 71.0 19.2 62.2 68.9 71.0 0% 0% 0% 0%
Technical Trade 15.0 52.0 57.8 60.1 15.0 52.0 57.8 60.1 0% 0% 0% 0%
Heavy Machines 10.8 42.8 43.2 445 12.5 445 42.9 44.2 -14% -4% 1% 1%
Other 1.3 4.7 5.1 54 1.3 4.7 5.1 54 0% 0% 0% 0%
Group 46.3 161.7 1751 181.1 48.0 163.4 174.7 180.6 -4% -1% 0% 0%
Adj. EBIT ex-PPA
Electronics 1.2 3.8 4.2 4.6 1.0 3.6 4.0 4.4 20% 5% 5% 5%
Technical Trade 1.4 55 5.6 6.3 1.8 5.9 6.1 6.8 -23% 7% -9% -7%
Heavy Machines 0.0 1.1 1.8 24 0.4 1.5 1.8 24 -94%  -28% 0% 0%
Other -0.4 -1.6 -1.5 -2.0 -0.4 -1.6 -1.5 -2.0 0% 0% 0% 0%
Group 23 8.8 10.0 11.3 2.9 9.5 10.4 11.6 -22% -7% -3% -3%
Source: Nordea estimates
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Detailed estimates

QUARTERLY GROUP ESTIMATES

EURmM Q12021 Q22021 Q32021 Q42021 Q12022 Q22022 Q32022 Q4 2022E Q1 2023E Q2 2023E Q3 2023E Q4 2023E
Net sales 29.0 36.0 35.0 46.6 31.7 40.4 43.3 46.3 39.9 45.7 43.6 45.9

growth yly 55% 44% 30% 73% 9% 12% 24% -1% 26% 13% 1% -1%
Other operating income 11 0.1 0.2 0.0 0.0 0.2 0.1 0.1 0.1 0.2 0.1 0.1
Materials and services -21.4 -27.1 -26 -34.9 -23.5 -30.4 -32.9 -35.3 -29.7 -34.4 -32.8 -34.5
Gross profit 7.6 8.9 9.0 1.7 8.2 10.0 10.4 11.0 10.2 1.3 10.8 1.4

margin 26.2% 24.7% 25.7% 25.1% 25.9% 24.8% 24.0% 23.7% 25.5% 24.8% 24.8% 24.8%
Employee benefits -4.2 -4.2 -4.5 -5.8 -4.8 -5 -4.8 -5.6 -5.5 -5.6 -5.0 -5.7
Other OPEX -1.5 -1.6 -2 -3.2 -2.2 -2.2 -2.5 -2.8 -2.3 -2.6 -2.4 -2.6
Associates 0 0 0 0 0 0.1 0 0.1 0.05 0.05 0.05 0.05
EBITDA 3 3.1 2.7 2.8 1.5 2.9 34 2.7 25 34 3.6 3.1

margin 10.3% 8.6% 7.7% 6.0% 4.7% 7.2% 7.9% 5.8% 6.2% 7.3% 8.2% 6.8%
Depreciation -0.8 -0.9 -0.8 -0.9 -0.9 -1.1 -1 -1.3 -1.05 -1.05 -1.05 -1.05
Adj. EBIT ex-PPA 1.6 2.4 2.5 2.5 1.2 24 3.0 23 1.9 2.7 29 2.5

margin 5.5% 6.7% 71% 5.4% 3.7% 5.8% 6.9% 4.9% 4.8% 5.9% 6.8% 5.4%
EBIT 2.2 22 1.9 1.9 0.6 1.8 24 1.4 1.4 23 25 21

margin 7.6% 6.1% 5.4% 4.1% 1.9% 4.5% 5.5% 3.0% 3.6% 5.0% 5.8% 4.5%
NRI 0.7 -0.1 -0.6 -0.7 -0.3 -0.1 0.0 -0.5 -0.1 0.0 0.0 0.0
Net financials -0.2 -0.4 -0.4 -0.4 -0.1 -0.5 0.2 -0.5 -0.4 -0.4 -0.4 -0.4
PTP 2.0 1.9 1.5 1.5 0.4 1.3 2.6 0.9 1.0 1.9 2.2 1.7
Taxes -0.3 -0.4 -0.3 -0.4 -0.1 -0.2 -0.6 -0.2 -0.2 -0.4 -0.4 -0.3
Net profit 1.7 1.5 1.2 1.2 1.1 -5.5 2.7 0.7 0.8 15 1.7 1.3

continuing 1.7 1.5 1.2 1.2 0.4 1.1 2.0 0.7 0.8 1.5 1.7 1.3

discontinued 0.0 0.0 0.0 0.0 0.7 -6.6 0.7 0.0 0.0 0.0 0.0 0.0
Minorities 0.0 0.1 0.1 0.1 0.0 -0.5 0.0 0.1 0.0 0.0 0.0 0.0
EPS, EUR 0.67 0.53 0.45 0.40 0.35 -2.03 0.89 0.10 0.19 0.45 0.52 0.38
continuing 0.67 0.53 0.45 0.40 0.08 0.30 0.63 0.10 0.19 0.45 0.52 0.38
discontinued 0.00 0.00 0.00 0.00 0.27 -2.32 0.26 0.00 0.00 0.00 0.00 0.00
Operational EPS, EUR 0.43 0.65 0.71 0.67 0.25 0.51 0.86 0.48 0.37 0.60 0.67 0.53

Source: Company data and Nordea estimates
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QUARTERLY BUSINESS AREA ESTIMATES

Business areas, EURm Q12021 Q22021 Q32021 Q42021 Q12022 Q22022 Q32022 Q4 2022E Q1 2023E Q2 2023E Q3 2023E Q4 2023E
Net sales
Electronics 14.8 15.5 16.6 20.9 1.7 14.0 17.3 19.2 16.2 16.7 17.3 18.7
Technical Trade 8.9 12.2 1.3 134 10.8 12.7 13.5 15.0 134 15.1 14.2 15.1
Heavy Machines 5.2 7.4 5.7 1.4 8.2 12.5 1.3 10.8 9.2 12.6 10.8 10.6
Other 1.0 1.2 1.1 1.0 1.2 1.2 1.3 1.1 1.3 1.3 1.4
Group 36.0 35.0 46.6 31.7 40.4 43.3 46.3 39.9 45.7 43.6 45.9
Adjusted EBIT ex-PPA
Electronics 1.2 1.0 1.5 1.3 0.7 0.6 1.3 1.2 1.0 0.8 1.3 1.1
Technical Trade 0.4 1.5 1.1 1.1 0.8 1.6 1.7 1.4 1.0 1.6 1.6 1.4
Heavy Machines 0.3 0.3 0.2 0.6 0.1 0.6 0.3 0.0 0.3 0.7 0.5 0.3
Other -0.3 -0.4 -0.3 -0.5 -0.4 -0.5 -0.3 -0.4 -0.4 -0.4 -0.4 -0.4
Group 1.6 24 2.5 25 1.2 2.4 3.0 23 1.9 2.7 2.9 25
Sales growth, yly
Electronics -3% 5% 19% 27% -21% -10% 4% -8% 39% 19% 0% -2%
Technical Trade 187% 53% 10% 49% 21% 4% 19% 12% 24% 19% 5% 1%
Heavy Machines 1633% 236% 111% 660% 58% 69% 98% -5% 12% 1% -4% -2%
Other 20% 0% 18% 10% 8% 8% 8%
Group 55% 44% 30% 73% 9% 12% 24% -1% 26% 13% 1% -1%
Adj. EBIT ex-PPA margin
Electronics 8% 6% 9% 6% 6% 4% 8% 6% 6% 5% 8% 6%
Technical Trade 4% 12% 10% 8% 7% 13% 13% 9% 8% 1% 1% 9%
Heavy Machines 6% 4% 4% 5% 1% 5% 3% 0% 3% 5% 4% 3%
Group 7% 7% 5% 4% 6% 7% 5% 5% 6% 7% 5%
Source: Company data and Nordea estimates
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ANNUAL GROUP ESTIMATES
CAGR
EURmM 2015 2016 2017 2018 2019 2020 2021 2022E 2023E 2024E 21-24E
Net sales 41.9 40.3 54.2 57.2 59.9 97.6 146.6 161.7 175.1 181.1 7%
growth yly 0% -4% 35% 5% 5% 63% 50% 10% 8% 3%
Other operating income 0.0 0.0 0.1 0.0 0.0 0.3 1.5 0.4 0.5 0.5 -31%
Materials and services -30.2 -28.5 -39.5 -41.3 -43.5 -71.5 -109.5 -122.1 -131.4 -134.8 7%
Gross profit 11.6 11.8 14.8 15.9 16.4 26.1 371 39.6 43.7 46.2 8%
margin 27.8% 29.3% 27.3% 27.9% 27.4% 26.7% 25.3% 24.5% 25.0% 25.5%
Employee benefits -6.4 -6.7 -8.3 -8.3 -8.8 -14.0 -18.8 -20.2 -21.8 -22.3 6%
Other OPEX -2.4 -2.5 -3.5 -3.6 -3.1 -6.0 -8.3 -9.7 -9.9 -10.5 8%
Associates 0 0 0 0 0 0 0 0.2 0.2 0.2 n.m.
EBITDA 2.7 2.6 3.1 4.1 4.5 6.2 11.5 10.5 12.5 14.0 7%
margin 6.5% 6.4% 5.7% 71% 7.6% 6.4% 7.8% 6.5% 7.2% 7.7%
Depreciation -0.3 -0.4 -0.6 -0.6 -1.0 -2.0 -3.4 -4.3 -4.2 -4.3 8%
Adj. EBIT ex-PPA 24 2.2 24 3.5 3.5 5.9 9.6 8.8 10.0 11.3 5%
margin 5.7% 5.4% 4.4% 6.2% 5.8% 6.0% 6.5% 5.4% 5.7% 6.2%
EBIT 2.4 2.2 2.5 3.5 35 4.2 8.1 6.2 8.3 9.7 6%
margin 5.7% 5.4% 4.6% 6.2% 5.8% 4.3% 5.5% 3.8% 4.8% 5.3%
NRI 0.0 0.0 0.1 0.0 0.0 -1.6 -0.7 -0.9 -0.1 0.0
Net financials 0.2 -0.2 0.1 0.0 -0.2 -0.6 -1.4 -0.9 -1.6 -1.6 4%
PTP 2.6 2.0 2.6 3.6 3.3 3.6 6.8 5.3 6.8 8.1 6%
Taxes -0.6 -0.4 -0.5 -0.7 -0.6 -0.9 -1.3 -1.1 -1.4 -1.6
Net profit 2.0 1.6 21 29 2.6 2.7 5.5 -1.0 5.4 6.5 6%
continuing 2.0 1.6 2.1 29 2.6 2.7 5.5 4.2 54 6.5
discontinued 0.0 0.0 0.0 0.0 0.0 0.0 0.0 -5.2 0.0 0.0
Minorities 0.2 0.1 0.3 0.3 0.3 0.4 0.3 -0.4 0.0 0.0
EPS, EUR 0.72 0.56 0.72 1.00 0.90 0.90 2.01 -0.71 1.54 1.94 -1%
continuing 0.00 0.00 0.00 0.00 0.00 0.00 0.00 1.10 0.00 0.00
discontinued 0.00 0.00 0.00 0.00 0.00 0.00 0.00 -1.82 0.00 0.00
Operational EPS, EUR 0.00 0.00 0.00 0.00 0.00 1.68 2.40 2.10 2.18 2.53 2%
DPS, EUR 0.30 0.31 0.32 0.33 0.00 0.40 0.42 0.44 0.46 0.50
Source: Company data and Nordea estimates
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ANNUAL BUSINESS AREA ESTIMATES

Business areas, EURm 2015 2016 2017 2018 2019 2020 2021 2022E 2023E 2024E 2c1:A2(:E
Net sales
Electronics 41.9 40.3 54.2 57.2 59.9 60.5 67.9 62.2 69.0 71.0 2%
Technical Trade 30.4 45.6 52.0 57.8 60.1 10%
Heavy Machines 6.7 29.7 42.8 43.2 445 14%
Other 3.3 4.7 5.1 54 18%
Group 41.9 40.3 54.2 57.2 59.9 97.6 146.6 161.7 175.1 181.1 7%
Adjusted EBIT ex-PPA
Electronics 24 22 24 3.5 3.5 45 5.1 3.8 4.2 4.6 -4%
Technical Trade 1.2 4.2 5.5 5.6 6.3 14%
Heavy Machines 0.7 1.6 1.1 1.8 24 14%
Other -0.5 -1.3 -1.6 -1.5 -2.0 15%
Group 24 2.2 24 3.5 3.5 5.9 9.6 8.8 10.0 11.3 5%
Sales growth, yly
Electronics 0% -4% 35% 5% 5% 1% 12% -8% 11% 3%
Technical Trade 50% 14% 11% 4%
Heavy Machines 44% 1% 3%
Other 42% 9% 5%
Group 0% -4% 35% 5% 5% 63% 50% 10% 8% 3%
Adj. EBIT ex-PPA margin
Electronics 5.7% 5.4% 4.4% 6.2% 5.8% 7.4% 7.5% 6.1% 6.1% 6.4%
Technical Trade 3.9% 9.2% 10.6% 9.6% 10.5%
Heavy Machines 10.4% 5.4% 2.5% 4.1% 5.3%
Group 5.7% 5.4% 4.4% 6.2% 5.8% 9.8% 14.1% 14.2% 14.6% 15.9%
Source: Company data and Nordea estimates
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Factors to consider when investing in Boreo

Boreo's main objective is to create shareholder value in the long term through acquisitions, by
creating optimal conditions for its businesses to grow sales and earnings sustainably, and by
creating a workplace where its employees can grow and prosper. The M&A strategy plays a
crucial role in Boreo's success, and it can be classified as a serial acquirer or compounder. Its
operations are split into three main business areas: Electronics, Technical Trade and Heavy
Machines. The company targets more than 15% annual EBIT growth and ROCE of more than
15%. Without any additional M&A, we forecast a 14% net sales CAGR and 16% adjusted EBIT
ex-PPA CAGR in 2021PF-24E. Using a combination of valuation methods, we arrive at a fair
value range of EUR 42-50 per share for Boreo, where we assign a fair value range of EUR 36-44
per share for Boreo's current operations and EUR 6 per share for the 'compounder effect'.

Boreo's business areas
The role of Boreo is to develop Boreo, previously known as Yleiselektroniikka until the name was changed in 2021,
the group and its companies currently operates in Finland, Sweden, the Baltics, Poland and the US. Boreo's
strategically and operationally companies act independently and strive to create value in accordance with company-
specific strategies. The role of Boreo is to support its companies in strategic and
operational development. Boreo's operations are organised into three business areas:
Electronics, Technical Trade and Heavy Machines. In addition, Boreo's organisation
includes Other operations, which currently includes logistics and courier services.

The main divisions are: Electronics comprises technical distributor businesses, which represent a diversified

Electronics... portfolio of proven third-party suppliers of quality technology solutions for defined
industries in Finland, Sweden, the Baltics, Poland and the US. The brands of the
Electronics business area are Yleiselektroniikka, YE International, Noretron
Components, Milcon, Infradex and Signal Solutions Nordic.

...Technical Trade... Technical Trade encompasses technical trade businesses from a wide range of
renowned suppliers in the fields of power, metal machining, construction and welding
in Finland. The brands in this business area are Machinery, Muottikolmio, Pronius, J-
Matic and Filterit.

...and Heavy Machines Heavy Machines serves customers in the infrastructure and concrete industry in
Sweden, Finland and Estonia. The brands under this business area include PM Nordic,
Tornokone, SANY Nordic, HM Nordic, Floby Nya Bilverkstad and Lackmastar'n.

Growth has mostly been driven by an active M&A agenda
Boreo has been quite active on Since 2017, Boreo has completed 18 acquisitions, with total sales of EUR ~136m. The
the M&A front in recent years largest acquisition was Machinery Group Oy in 2020, with net sales of EUR 52m (2019).
The total sum of EUR ~136m in acquired sales also includes Machinery Group's
acquisition of Tornokone in 2019. Add-on acquisitions have been completed in all three
business segments as well.

The company is currently in a process to terminate its excavator dealership agreements
in the Finnish and Swedish markets. The existing dealership agreement for the
Estonian market remains intact. The decision to terminate the agreements follows
SANY's plans to reorganise its operations in the Nordic region and the company's
updated strategy and strategic financial targets published in September 2022.

Marketing material commissioned by Boreo 7
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BOREO: ACQUISITIONS, 2017-22

Year Company Sales (EURm) EBITDA (EURm) EV (EURm) Earn-out Segment
2022 Filterit Oy (FIN) 3.3 0.4 n.a. Yes  Technical Trade
2022 Basti (FIN) 0.4 0.1 n.a. No  Other operations
2022 J-Matic Oy & J-Matic Rent Oy (FIN) 2.3 0.6 n.a. Yes  Technical Trade
2022 Lackmastar'n | Hakantorp AB (SWE) 1.0 0.1 0.4 No Heavy Machines
2022 Led-Systems Oy (FIN) 0.3 n.a. n.a. No Electronics
2022 Signal Solutions Nordic Oy (FIN) 13.0 11 5.7 Yes Electronics
2022 GT Motor (FIN) 0.2 n.a. n.a. No  Technical Trade
2022 Vesterbacka Transport Oy (FIN) 0.5 n.a. 0.5 No  Other operations
2022 Infradex Oy (FIN) 2.0 0.5 1.0 Max EUR0.3m Electronics
2022 Pronius Oy (FIN) 5.5 1.2 5.0 Max EUR 1.25m  Technical Trade
2021 Floby Nya Bilverkstad AB (SWE) 8.7 1.0 3.8 MaxEUR 14m Heavy Machines
2021 Milcon Oy (FIN) 4.2 0.4 1.25 Max EUR 0.6m Electronics
2021 Etela-Suomen Kuriiripalvelu Oy & Teitteam Oy (FIN) 3.9 1.2 3.2 No  Other operations
2020 Sany Nordic AB & PM Nordic AB (SWE) 12.7 1.1 6.2 No Heavy Machines
2020 Muottikolmio Oy (FIN) 5.0 1.0 4.0 No  Technical Trade
2020 Machinery Group Oy (FIN)* 52.2 3.7 26.2 No  Technical Trade
2019 Tornokone Oy, Machinery Group Oy as buyer (FIN) 15.9 n.a. n.a. n.a.  Technical Trade
2017 Noretron Komponentit Oy (FIN)** 5.1 0.5 1.5 n.a. Electronics

Total 136.2

* Nordea estimate of 2019 EBITDA
** Net result 2019

Source: Company data

Acquisitions have been made
at attractive valuation
multiples, in our view

Boreo's main end markets are
the industrial and construction
sectors

The electrotechnical wholesale
market has grown by almost
20% in the last 12 months

Boreo should find several M&A
targets within the fragmented
Finnish technical trade market

Heavy Machines is most
exposed to the construction
market, we believe

The last 15 acquisitions Boreo has completed since Q3 2020 were made at an EV/
EBITDA multiple of around 4x on average, in a range of 2.4-5.7x. We believe the total
potential earnouts amount to a maximum of EUR ~5m on top of the EUR ~35m
excluding earnouts.

Boreo's market and competitive landscape

Boreo manages B2B businesses in Northern Europe. The company's main end markets
are in the industrial and construction sectors. We believe that overall economic growth
is Boreo's primary driver, but we also note the importance of the construction sector.
The Nordic economies are expected to cool down in 2023 and return to modest growth
in 2024. However, the construction market is likely to decline in 2023, especially in new
construction activity.

According to the Finnish Electrotechnical Trade Association, the electrotechnical
wholesale market is worth around EUR 1.3bn, with substantial (close to 20%) growth
over the past twelve months (until the end of Q3 2022). At the end of 2019, the market
size was still around EUR 1bn [more updated info available?]. Boreo operates in select
niches and differentiates through technical capabilities and a solution-oriented offering.
Local big wholesalers can partly be viewed as direct competitors, while they are also
resellers for Boreo's companies.

According to the Association of Finnish Technical Traders, the entire Finnish technical
trade market was worth EUR 11.4bn in 2021. We note there are a wide variety of
companies in this market, which should create ample M&A opportunities for Boreo.

Looking at subsectors, products and services for the industrial market were worth EUR
4.5bn in 2021, followed by products and services for construction at EUR 3.8bn in 2021.
Boreo's main competitors in the Technical Trade business in Finland are small
machinery wholesalers. In addition, through its Muottikolmio and Pronius brands, the
larger hardware chains and construction companies are both customers and
competitors.

It is hard to nail down Boreo's target market within Heavy Machines, because there are
multiple end markets for its machines. Yet, we believe that the business is most
exposed to the construction sector. We note that forestry has become increasingly
important for Boreo, due to several acquisitions in Sweden.

In Heavy Machines, the main competition includes local distributors of, for example,
concrete pumps and excavators. To our knowledge, Putzmeister is the leading brand
within Heavy Machines, while distribution of SANY excavators in the Nordics and
Estonia is still in the ramp-up phase.

Marketing material commissioned by Boreo 8



24 February 2023

Boreo

Boreo's strategic cornerstones
are acquisitions, business
development, people and
culture

Acquisitions are at the core of
Boreo's operating model

Boreo is highly flexible in terms
of how it integrates acquired
businesses

Boreo can make add-on
acquisitions, as well as M&A
into new business areas

Boreo provides support in
areas such as finance, HR and
marketing

A decentralised operating
structure with a high level of
independence for companies

Three levels of responsibilities

A non-bureaucratic governance

structure

Three key focus areas within
people and culture at Boreo

Boreo has developed its people

and culture strategy over the
past two years

Strategy and financial targets

Boreo aims to achieve its main strategic objective of creating value for shareholders
over the long term by implementing three main strategies: an acquisition strategy, a
development strategy, and a people and culture strategy.

Acquisitions

Boreo's acquisition strategy aims to create the majority of targeted sales and earnings
growth through M&A. Furthermore, the acquisition strategy strives to diversify Boreo's
exposure to new industrial areas and geographies through platform transactions. The

acquisition strategy also aims to complement the existing business areas with add-on

acquisitions.

For its add-on acquisitions, Boreo can choose whether or not to integrate the acquired
company into its existing businesses. When considering add-on acquisitions, Boreo can
target geographical or product offering expansion, or vertical or horizontal expansion
in the value chain. In terms of size, its acquisitions range from small operational add-on
acquisitions to larger standalone acquisitions.

When considering platform acquisitions, such as expanding into businesses outside of
its Electronics, Technical Trade or Heavy Machines business areas, Boreo targets
sufficient scale, either at the time of acquisition or by building up scale after the
acquisition. When conducting M&A in new business areas, Boreo typically does not aim
to integrate the acquired business into existing business areas.

Development

Boreo, as a stable long-term owner, provides support in finance, HR and marketing. It
also supports strategic planning, investments, business development and people
development. Boreo also encourages acquisitions, growth investments and sharing
best practices.

Boreo runs a decentralised operating structure, designed to promote a culture of
ownership and release entrepreneurial energy. In general, Boreo strives to keep its
companies independent but offers support in certain areas.

Key responsibilities can be split into three levels: group, business area and company
levels.

® Group key responsibilities — at the group level, responsibilities include capital
allocation processes and decision making. KPIs, targets and standards for
governance are also set at the group level with particular focus on companies'
return on capital employed (ROCE). In addition, design and development of the
operating structure and key functions, including M&A, finance, HR and ESG, are set
at the group level, as is the overall group financing function.

® Business area key responsibilities — business area (Electronics, Technical Trade
and Heavy Machines) key responsibilities include support and coaching of
companies, driving operational performance and driving M&A within the business
areas.

* Company key responsibilities — at the company level (in total 19 companies) the
key responsibilities relate to financial and operational performance, business and
people development and ensuring the companies meet the set financial targets and
follow the Boreo way of operating.

Boreo provides a non-bureaucratic governance structure with monthly business
reviews, Boreo companies' board meetings three times a year and Boreo leadership
programme meetings with key personnel twice a year.

People and culture

Boreo's strategic focus areas within people and culture relate to: 1) leadership
development and talent management; 2) performance management and
incentivisation; and 3) HR digitalisation and compliance.

Boreo has developed the people and culture part of the strategy in recent years. New
policies were set in place in 2020 together with a new short-term incentive plan for its
key employees and a new management team was built the same year. In 2021, Boreo
launched its new people and culture strategy and conducted a major personnel survey
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The long-term financial targets
are linked to EBIT growth,
ROCE, leverage and
shareholder remuneration

Boreo does not provide a
separate short-term outlook

with the head of HR technologies' support. In 2022, Boreo took its first steps in HR
technology development, and launched Boreo Academy, which includes a leadership
programme and a talent programme. In H2 2022, Boreo launched a matching share
plan and a personnel share issue.

Long-term financial targets
Boreo's long-term financial targets are related to EBIT growth, return on capital
employed (ROCE) and leverage:

® EBIT growth: minimum annual average operational EBIT growth of 15%
® ROCE: minimum ROCE of 15%
® | everage: net debt/operating EBITDA of 2-3x

Boreo's goal is to annually increase its dividend per share, taking into consideration
capital allocation priorities.

In accordance with the company's approach, the strategic financial objectives serve as
the company's guidance, and Boreo does not provide a separate short-term outlook or
numerical guidance.

Financials

We expect a 14% net sales CAGR in 2021PF-24E

We model a 7% net sales CAGR in 2021-24, implying a 14% sales CAGR on a pro forma
basis (excluding divested Russian operations). We believe that sales growth will be
subdued in 2023 due to the current macroeconomic outlook, which we expect to have
an adverse impact on all business areas, especially Technical Trade. Recent acquisitions
will support especially Electronics and Technical Trade.

We believe that overall GDP growth is the best indicator for Electronics, while Technical
Trade and Heavy Machines are more likely linked to the construction market outlook
and Finnish industrial companies' order backlogs.

NET SALES SPLIT, 2020-24E (EURm)

ADJUSTED EBIT EXCLUDING PPA SPLIT, 2020-24E (EURm)
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Source: Company data and Nordea estimates

We expect the gross margin to remain around 25%

In a historical context, Boreo has been able to reach 28-29% gross margins, while with
the current structure, we believe around 25% is sustainable. We note that the
divestment of the Russian businesses had a slightly negative impact on the group's
gross margin (-30 bp in 2021 pro forma). We model gradual improvement in the gross
margin from 24.5% in 2022E to 25.5% in 2024E.
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GROSS PROFIT (EURm) AND GROSS MARGIN (%), 2015-24E
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Adjusted EBIT excluding PPA to remain flattish in 2022E-23E

Despite recent acquisitions following the exit from Russia, we believe that adjusted
EBIT excluding PPA could remain somewhat flat in 2022E-23E. We model a 90 bp
adjusted EBIT excluding PPA margin decline in 2022E (-30 bp on a pro forma basis),
followed by a 30 bp improvement in 2023E and a 50 bp improvement in 2024E. We
expect recent acquisitions (J-Matic and Filterit) to be margin-accretive on a group
level.

We note that the company could reach positive operating leverage in 2023E following
growth investments in 2021-22 (e.g. personnel), which should enable growing
businesses without increasing the direct cost base. In addition, a possible exit of SANY
Finland and Sweden should support margin development.

ADJUSTED EBIT EXCLUDING PPA (EURm) AND MARGIN (%), 2015-24E
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Valuation

Given Boreo's M&A-driven compounder strategy, we value the company based on
underlying operations and try to assess the future potential of the M&A strategy
through the compounder effect. Based on a broad multiples-based approach and a
DCF model, we derive a fair value range of EUR 42-50 per share for Boreo.

Valuation of Boreo's business, excluding future M&A
BOREO: FAIR VALUE RANGE EXCLUDING ANY UNANNOUNCED M&A (EUR PER SHARE)

DCF

2023E EV/EBIT

Valuation excluding M&A
indicates a fair value range of

s [ -
o [ <5
EUR 36-44
37.6 _ 46.0
35.9 _ 43.9

2023E EV/EBITDA

Nordea fair value

20.0 25.0 30.0 35.0 40.0 45.0 50.0 55.0 60.0

Source: Nordea estimates

The chart above illustrates our fair value range of EUR 36-44 per share for Boreo as a
standalone company without any future unannounced acquisitions. Note that our
EUR 42-50 fair value per share is derived by equally weighting a DCF, 2023E EV/EBIT
and EV/EBITDA to derive a fair value range of EUR 36-44 and adding 50% of the
potential value creation through M&A (EUR 12.4), based on our M&A scenario.

Using the broad peer group as a benchmark, with a 2023E EV/EBITDA of 11.4x and a
2024E EV/EBITDA of 10.1x (based on Refinitiv consensus), the implied fair value for
Boreo would be around EUR 41-42 per share.

The table below shows the valuation multiples that we derive for Boreo, assuming no
future M&A, using our fair value range for the company (EUR 36-44) without the
compounder effect. The current share price (EUR 38 as of 22 February) implies a 2023E
EV/EBITDA of 10.7x and a 2024E EV/EBITDA of 9.4x. Our fair value range for Boreo,
excluding any unannounced M&A, implies a 2023E EV/EBITDA of 10.3-12.0x and a
2024E multiple of 9.0-10.5x.

BOREO: VALUATION WITHOUT FUTURE M&A — DERIVED VALUATION MULTIPLES

EUR 35.9 EUR 43.9 Current EUR 38

FY 2022E FY 2023E FY 2024E FY 2022E FY 2023E FY 2024E FY 2022E FY 2023E FY 2024E
EV/Sales 0.8x 0.7x 0.7x 0.9x 0.9x 0.8x 0.8x 0.8x 0.7x
EV/EBITDA 11.5x 10.3x 9.0x 13.3x 12.0x 10.5x 12.0x 10.7x 9.4x
EV/EBIT 18.4x 15.4x 13.0x 21.4x 17.9x 15.2x 19.2x 16.1x 13.6x
P/E n.m. 22.4x 18.3x n.m. 27.4x 22.4x n.m. 23.8x 19.4x
FCF yield % 3.3% 4.2% 8.8% 2.7% 3.5% 7.2% 3.1% 4.0% 8.4%
Dividend yield % 1.2% 1.3% 1.4% 1.0% 1.0% 1.1% 1.2% 1.2% 1.3%

Source: Nordea estimates

Assuming no unannounced M&A, we derive a fair value range for Boreo of EUR 36-44
per share. However, given the company's track record of acquisitions at favourable
terms, we show in the next section how we assign a value to future unannounced
acquisitions, or the compounder effect.

Boreo could add EUR 50m to the top line through M&A in 2023E-25E
Below, we show what we believe is a realistic scenario for shareholder value creation
through M&A for Boreo in 2023E-25E. Note that all assumptions in this scenario are
purely based on our own estimates and assumptions.
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In this scenario, we model Boreo conducting total acquisitions of EUR 40m in 2023-25
and we assume acquisition multiples of 0.6x EV/sales and 5x EV/EBITDA, not including
any synergies. In total, in our M&A scenario, we expect Boreo to acquire revenue of
EUR 51m and EBITDA of EUR 7m. We also assume 2.5% annual organic growth for the
acquired businesses. It is worth noting that we model acquisitions taking place in the
middle of the year, while in reality Boreo is likely to conduct smaller acquisitions
throughout the year. However, we believe our approach offers a good proxy for how
much value Boreo could create over the next three years via successful acquisitions.

BOREO: ILLUSTRATIVE M&A SCENARIO UP TO 2025E

Current estimates, EURm 2020 2021 2022E 2023E 2024E 2025E
Sales 98 147 162 175 181 188
EBITDA, adj. 7.8 1.7 11.4 12.6 14.0 15.6
EBITDA margin % 8.0% 8.0% 71% 7.2% 7.7% 8.3%
Cash 9 6 8 9 13 7
Equity 17 23 39 42 46 34
Net debt 20 38 36 36 31 47
Net gearing 119% 169% 92% 84% 68% 140%
Net debt/EBITDA, adj. 2.5x 3.2x 3.2x 2.8x 2.2x 3.0x
Deal(s) size (EURm) 5 15 20
EV/EBITDA assumption, x 5.0x 5.0x 5.0x
EV/Sales assumption, x 0.6x 0.6x 0.6x
Cumulative sales increase from M&A 4 21 51
Sales increase, annual 4 13 17
Cumulative EBITDA increase from M&A 1 3 7
EBITDA increase from M&A, annual 1 2 2
- margin % 13.0% 13.0% 13.0%
Cumulative potential synergies 0 0 1

% of sales 1% 1% 1%
New estimates after additional M&A, EURm 2020 2021 2022E 2023E 2024E 2025E
Sales 98 147 162 179 202 239
EBITDA, adj. 7.8 1.7 1.4 13.2 16.7 22.2
-margin % 8.0% 8.0% 7.1% 7.4% 8.3% 9.3%
Cash 8.7 6.2 8.1 8.8 14.0 10.8
Equity 16.6 22.5 39.1 42.3 47.6 38.4
Net debt 19.8 38.0 36.1 40.4 452 834
Net gearing 119% 169% 92% 95% 95% 217%
ND/EBITDA 2.5x 3.2x 3.2x 3.1x 2.7x 3.8x

Source: Company data and Nordea estimates

M@&A value creation potential
of EUR 33m in 2023E-25E

We calculate EUR 12 per share
potential from M&A

The value creation is calculated as the arbitrage from buying businesses at an average
EV/EBITDA multiple of 5x and assuming an EV/EBITDA multiple of 10x over a three-
year period. The multiple is based on the current share price and EBITDA of EUR 14m in
2024E, which corresponds to an EV/EBITDA of ~10x for Boreo, excluding any
acquisitions. We note that the higher the EV/EBITDA multiple, the higher the arbitrage,
and vice versa.

We estimate the accumulated value creation for 2023-25 at EUR 39m, which
corresponds to EUR 33m discounted to the present value at a cost of equity of 9.8%.
This approach of measuring the value creation from unannounced acquisitions entails
a significant amount of uncertainty, on both the upside and downside.

Fair value range of EUR 42-50 per share for Boreo, including M&A

Earlier in this section, we argued that Boreo's current business, excluding any
unannounced M&A, merits a fair value range of EUR 36-44 per share. Adding the
potential from M&A value creation in 2023E-25E of around EUR 12 per share, half of
which we account for in our valuation, increases our fair value range for the company
to EUR 42-50 per share. The table below illustrates the EV/sales, EV/EBITDA and EV/
EBIT multiples in our M&A scenario. Note that we adjust the EV for each year by the
accumulated increase in gross debt from the acquisitions we estimate for each year,
which creates additional sales and EBITDA. In our M&A scenario, we estimate that net
debt will increase from EUR 36m in 2022 to EUR 83m at the end of 2025 (including
repayment of EUR 20m hybrid).
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BOREO: VALUATION INCLUDING M&A BASED ON OUR M&A SCENARIO - DERIVED VALUATION MULTIPLES

EV/Sales
EV/EBITDA
EV/EBIT

P/E

FCF yield %
Dividend yield %

EUR 42.1 EUR 50.1 Current EUR 38

FY 2022E FY 2023E FY 2024E FY 2022E FY 2023E FY 2024E FY 2022E FY 2023E FY 2024E
0.9x 0.8x 0.8x 1.0x 1.0x 0.9x 0.8x 0.8x 0.7x
12.9x 11.5x 9.4x 14.8x 13.1x 10.6x 12.0x 10.7x 8.7x
16.7x 14.5x 11.8x 19.1x 16.5x 13.4x 15.5x 13.5x 11.0x
n.m. 26.3x 20.4x n.m. 31.3x 24.3x n.m. 23.8x 18.4x
2.8% -0.7% -4.8% 2.4% -0.6% -4.0% 3.1% -0.7% -5.3%
1.0% 1.1% 1.2% 0.9% 0.9% 1.0% 1.2% 1.2% 1.3%

Source: Nordea estimates

We derive a EUR 42-50 fair
value range when including

M&A potential

At the current share price (EUR 38 as of 22 February), the M&A scenario suggests a
2023E EV/EBITDA of 10.7x and a 2024E EV/EBITDA of 8.7x. The multiples decline
relatively quickly, as we assume M&A of EUR 5m in 2023, EUR 15m in 2024 and

EUR 20m in 2025, which increases EBITDA in total by EUR 7m, as shown in the M&A
scenario above.

BOREO: FAIR VALUE RANGE WITH COMPOUNDER EFFECT INCLUDED (EUR PER SHARE)

DCF

2023E EV/EBIT

Nordea fair value

42.6 - 50.7
2023E EV/EBITDA 43.8 - 52.1
421 - 50.1

20.0 25.0 30.0 35.0 40.0 45.0 50.0 55.0 60.0

Source: Nordea estimates
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Risk factors

Below, we introduce several risk factors that we believe could affect Boreo's operations and
financial performance. This is not a comprehensive list of every single risk the group might face,
but rather a selection of the risks we find most important to highlight.

Boreo has divested its Russian
operations, but the war in
Ukraine could have an indirect
negative impact

Acquisitions always include
certain risks

The company's businesses are
subject to cyclical swings

Risks linked to principals are
relevant for Boreo due to its
business model

Boreo is exposed to pricing
changes in its product offering

Personnel entails a core asset
for the company and
replacement may be difficult or
time-consuming

Changes in trade agreements
could pose a risk

Boreo faces multiple financial
risks

The COVID-19 pandemic could
continue to affect Boreo's
businesses

The impact of the crisis in Ukraine

The main market risks are linked to the crisis in Ukraine and, as a result, an increase in
overall market uncertainty. This is reflected in such factors as demand for products and
services, supply chains for products and components, security of supply and delivery
times, as well as prices. The general tightening of the inflation environment creates
pressure on fuel prices, for example, which are directly reflected in logistics costs. The
divestment of its Russian businesses on 8 September 2022 involves certain Russia-
related risks and uncertainties. The risks are mainly related to changes in regulations
and policies and to currency volatility, which may affect the final deal price receivable.

Growth through acquisitions

Boreo's strategic goal is to grow through acquisitions. The main risks include the
availability of potential acquisition targets, timing, the acquisition process, integration
of the acquired business, commitment of key personnel or reaching set targets.

Customer demand and cyclicality

A significant part of Boreo's net sales comes from customers for which businesses are
cyclical and project-like by nature, and which are often susceptible to cyclical changes.
From Boreo's point of view, demand fluctuation and cyclicality are also emphasised by
the fact that the order book for Boreo's businesses is often rather short.

Principal relationships

Due to its earnings logic, Boreo's competitiveness is highly correlated and dependent
on the portfolio of principals; consequently, the loss of a significant principal weakens
net sales development and performance. In addition, there is a risk that a key
principal's own competitiveness and performance could weaken, which may also be
reflected in the attractiveness of Boreo's offering.

Position in the value chain
Boreo may face difficulties defending its sales margins in situations where sales prices
for end products face downward pressure and/or supply prices face upward pressure.

Personnel turnover

Boreo's core asset is personnel. Replacement of human knowledge and skills resulting
from personnel risks is difficult, expensive and slow. In addition, it is challenging to
predict and quantify human risks in monetary terms.

Trade agreement risks

Boreo's operations are subject to changes in trade agreements among continents and
countries. If changes in trade agreements materialise, they may affect the group's
business negatively through disruptions in the supply chain and increased costs.

Financial risks

Boreo's financial risks include interest rate, currency, liquidity and credit risks. Other
risks include those related to equity and impairment. Boreo currently has operations in
seven countries and is therefore exposed to currency risks arising from intra-group
trade, exports and imports, and financing of foreign subsidiaries. Boreo's main currency
positions consist of items in USD and SEK. Currency risks arise mainly from translation
differences (net investments in foreign subsidiaries and equity) and foreign currency
transactions. Changes in market interest rates impact Boreo's net interest rates. Most of
its interest-bearing liabilities are euro-denominated liabilities of the parent company.

COVID-19 pandemic

We expect that the COVID-19 pandemic will continue to have a negative impact on
supply chains, the delivery reliability of products, supply times and prices, and on
demand for products and services in the business environment.
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Reported numbers and forecasts

INCOME STATEMENT

EURm 2014 2015 2016 2017 2018 2019 2020 2021 2022E  2023E 2024E
Total revenue 42 42 40 54 57 60 98 147 162 175 181
Revenue growth 0.5% 0.5% -3.7% 34.6% 5.5% 4.6% 63.0% 50.2% 10.3% 8.3% 3.4%
of which organic n.a. n.a. n.a. n.a. n.a. n.a n.a. n.a. n.a. n.a. n.a.
of which FX n.a. n.a. n.a. n.a. n.a. n.a. n.a. n.a. n.a. n.a. n.a.
EBITDA 2 3 3 3 4 5 6 1 10 13 14
Depreciation and impairments PPE 0 0 0 -1 -1 -1 -2 -3 -3 -3 -3
of which leased assets 0 0 0 0 0 0 -2 -2 -2 -2 -2
EBITA 2 2 2 3 4 3 4 8 8 10 1
Amortisation and impairments 0 0 0 0 0 0 0 0 -2 -2 -2
EBIT 2 2 2 3 4 3 4 8 6 8 10
of which associates 0 0 0 0 0 0 0 0 0 0 0
Associates excluded from EBIT 0 0 0 0 0 0 0 0 0 0 0
Net financials 0 0 0 0 0 0 -1 -1 -1 -2 -2
of which lease interest 0 0 0 0 0 0 0 0 0 0 0
Changes in value, net 0 0 0 0 0 0 0 0 0 0 0
Pre-tax profit 2 3 2 3 4 3 4 7 5 7 8
Reported taxes 0 -1 0 0 -1 -1 -1 -1 -1 -1 -2
Net profit from continued operations 1 2 2 2 3 3 3 5 4 5 6
Discontinued operations 0 0 0 0 0 0 0 0 -5 0 0
Minority interests 0 0 0 0 0 0 0 0 0 0 0
Net profit to equity 1 2 1 2 3 2 2 5 -2 4 5
EPS, EUR 0.57 0.72 0.56 0.72 1.00 0.90 0.90 1.97 -0.71 1.54 1.94
DPS, EUR 0.25 0.30 0.31 0.32 0.33 0.00 0.40 0.42 0.44 0.46 0.50
of which ordinary 0.25 0.30 0.31 0.32 0.33 0.00 0.40 0.42 0.44 0.46 0.50
of which extraordinary 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00
Profit margin in percent
EBITDA 4.1% 6.5% 6.4% 5.7% 71% 7.6% 6.4% 7.5% 6.5% 7.2% 7.7%
EBITA 4.1% 5.7% 5.4% 4.6% 6.2% 5.8% 4.3% 5.5% 4.9% 5.7% 6.2%
EBIT 4.1% 5.7% 5.4% 4.6% 6.2% 5.8% 4.3% 5.5% 3.8% 4.8% 5.3%
Adjusted earnings
EBITDA (adj) 2 3 3 3 4 5 8 12 1 13 14
EBITA (adj) 2 2 2 2 4 3 6 9 9 10 1"
EBIT (adj) 2 2 2 2 4 3 6 9 7 8 10
EPS (adj, EUR) 0.57 0.72 0.56 0.67 1.00 0.90 1.53 2.25 -0.36 1.58 1.94
Adjusted profit margins in percent
EBITDA (adj) 41% 6.5% 6.4% 5.5% 71% 7.6% 8.0% 8.0% 7.1% 7.2% 7.7%
EBITA (adj) 4.1% 5.7% 5.4% 4.4% 6.2% 5.8% 5.9% 6.0% 5.4% 5.7% 6.2%
EBIT (adj) 4.1% 5.7% 5.4% 4.4% 6.2% 5.8% 5.9% 6.0% 4.4% 4.8% 5.3%
Performance metrics
CAGR last 5 years
Net revenue n.a. n.a. n.a. 4.8% 6.7% 7.5% 18.5% 29.5% 24.4% 25.1% 24.8%
EBITDA n.m. n.m. n.m. 18.9% 35.2% 21.4% 17.9% 33.6% 27.4% 25.2% 25.2%
EBIT n.a. n.a. n.a. 13.8% 31.2% 15.2% 11.9% 29.9% 19.7% 18.8% 22.6%
EPS n.a. n.a. n.a. 12.4% 32.8% 9.6% 4.6% 28.5% n.m. 9.0% 16.5%
DPS n.m. n.m. n.m. 9.9% 10.5% n.m. 5.9% 6.3% 6.6% 6.9% n.m.
Average last 5 years
Average EBIT margin n.a. n.a. 4.1% 4.4% 5.2% 5.6% 5.1% 5.3% 4.9% 4.7% 4.8%
Average EBITDA margin n.a. n.a. 4.4% 5.0% 6.0% 6.7% 6.6% 7.0% 6.9% 7.0% 7.1%
VALUATION RATIOS - ADJUSTED EARNINGS
EURm 2014 2015 2016 2017 2018 2019 2020 2021 2022E  2023E 2024E
P/E (adj) 6.9 8.1 1.0 12.8 7.3 11.8 19.2 26.3 n.m. 242 19.7
EV/EBITDA (adj) 5.9 4.3 4.4 6.7 3.9 B8 12.3 16.4 12.1 10.9 9.6
EV/EBITA (adj) 5.9 4.8 5.2 8.4 4.5 6.9 16.5 217 15.6 13.8 11.9
EV/EBIT (adj) 5.9 4.8 5.2 8.4 4.5 6.9 16.5 217 19.4 16.4 13.9
VALUATION RATIOS - REPORTED EARNINGS
EURm 2014 2015 2016 2017 2018 2019 2020 2021 2022E  2023E 2024E
P/E 6.9 8.1 11.0 12.0 7.3 11.8 32.6 29.9 n.m. 24.8 19.7
EV/Sales 0.24 0.28 0.28 0.37 0.28 0.40 0.98 1.31 0.85 0.79 0.74
EV/EBITDA 5.9 4.3 4.4 6.4 3.9 53 15.5 17.4 13.1 11.0 9.6
EV/EBITA 5.9 4.8 5.2 8.0 4.5 6.9 22.8 23.6 17.5 13.9 11.9
EV/EBIT 5.9 4.8 5.2 8.0 4.5 6.9 22.8 23.6 22.3 16.6 13.9
Dividend yield (ord.) 6.3% 5.1% 5.0% 3.7% 4.5% 0.0% 1.4% 0.7% 1.2% 1.2% 1.3%
FCF yield 0.0% 6.0% 7.3% -1.9% 13.2% 11.0% -17.1% -6.5% -8.5% 5.0% 8.8%
FCF Yield bef A&D, lease adj 0.0% 5.9% 7.2% -2.7% 13.1% 11.0% 9.6% -0.3% 3.1% 3.9% 8.2%
Payout ratio 43.8% 41.8% 55.1% 47.5% 33.0% 0.0% 26.2% 18.7% n.m. 29.2% 25.8%

Source: Company data and Nordea estimates
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BALANCE SHEET
EURm 2014 2015 2016 2017 2018 2019 2020 2021 2022E  2023E 2024E
Intangible assets 0 0 0 1 1 1 24 32 43 43 43
of which R&D 0 0 0 0 0 0 0 0 0 0 0
of which other intangibles 0 0 0 1 1 1 2 3 4 2 0
of which goodwill 0 0 0 1 1 1 22 29 40 41 42
Tangible assets 0 2 2 2 2 3 3 7 9 10 1
of which leased assets 0 0 0 0 0 0 0 0 0 0 0
Shares associates 0 0 0 0 0 0 0 0 0 0 0
Interest bearing assets 0 0 0 0 0 0 0 0 0 0 0
Deferred tax assets 0 0 0 0 0 0 0 0 0 0 0
Other non-IB non-current assets 0 0 0 0 0 0 0 0 0 0 0
Other non-current assets 0 0 0 0 0 0 0 0 0 0 0
Total non-current assets 0 2 3 3 3 5 27 40 52 53 54
Inventory 0 4 5 7 7 7 18 28 31 32 31
Accounts receivable 0 5 5 7 8 7 10 23 26 26 27
Short-term leased assets 0 0 0 0 0 0 0 0 0 0 0
Other current assets 0 0 0 0 0 0 0 0 0 0 0
Cash and bank 0 4 5 4 5 7 9 6 8 9 13
Total current assets 0 14 16 18 20 21 37 58 65 67 7
Assets held for sale 0 n.a. n.a n.a. n.a n.a n.a. n.a n.a. n.a n.a
Total assets 0 16 18 21 23 26 65 97 17 119 124
Shareholders equity 0 10 11 12 13 15 16 22 39 41 45
Of which preferred stocks 0 0 0 0 0 0 0 0 0 0 0
Of which equity part of hybrid debt 0 0 0 0 0 0 0 0 20 20 20
Minority interest 0 0 0 1 1 1 1 1 1 1 1
Total Equity 0 10 12 13 14 16 17 23 39 42 46
Deferred tax 0 0 0 0 0 0 0 1 1 1 1
Long term interest bearing debt 0 1 1 1 1 2 22 29 29 29 29
Pension provisions 0 0 0 0 0 0 0 0 0 0 0
Other long-term provisions 0 0 0 0 0 0 0 0 0 0 0
Other long-term liabilities 0 0 0 0 0 0 0 0 0 0 0
Non-current lease debt 0 0 0 0 0 0 0 5 5 5 5
Convertible debt 0 0 0 0 0 0 0 0 0 0 0
Shareholder debt 0 0 0 0 0 0 0 0 0 0 0
Hybrid debt 0 0 0 0 0 0 0 0 0 0 0
Total non-current liabilities 0 1 1 1 1 2 22 36 36 36 36
Short-term provisions 0 0 0 0 0 0 0 0 0 0 0
Accounts payable 0 5 6 7 8 7 20 30 33 32 33
Current lease debt 0 0 0 0 0 0 0 0 0 0 0
Other current liabilities 0 0 0 0 0 0 0 0 0 0 0
Short term interest bearing debt 0 0 0 1 0 1 7 10 10 10 10
Total current liabilities 0 5 6 8 8 8 26 39 42 42 43
Liabilities for assets held for sale 0 0 0 0 0 0 0 0 0 0 0
Total liabilities and equity 0 16 18 21 23 26 65 98 17 119 124
Balance sheet and debt metrics
Net debt 0 -4 -5 -3 -4 -4 20 38 36 36 31
of which lease debt 0 0 0 0 0 0 0 5 5 5 5
Working capital 0 4 4 7 7 7 9 22 24 26 25
Invested capital 0 6 7 10 10 12 36 61 76 79 78
Capital employed 0 11 12 14 15 19 45 67 83 86 90
ROE n.m. 38.1% 13.8% 15.8% 20.4% 16.3% 14.9% 27.5% -6.3% 10.3% 11.9%
ROIC n.m. 60.9% 26.7% 22.7% 27.7% 24.9% 19.2% 14.4% 8.3% 8.7% 9.9%
ROCE n.m. 67.1% 25.8% 23.3% 28.9% 23.4% 21.3% 17.4% 10.7% 10.4% 11.4%
Net debt/EBITDA 0.0 -1.3 -1.9 -0.8 -0.9 -0.9 3.2 3.5 34 2.8 2.2
Interest coverage n.m. 3.7 3.0 4.9 6.1 5.8 3.3 3.9 3.9 4.4 5.1
Equity ratio n.m. 61.0% 61.9% 56.3% 57.0% 58.8% 24.0% 22.1% 32.9% 34.8% 36.5%
Net gearing nm. -36.6% -41.3% -206% -255% -24.9% 119.3% 168.9% 92.2% 84.4% 67.7%

Source: Company data and Nordea estimates
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CASH FLOW STATEMENT

EURm
EBITDA (adj) for associates
Paid taxes
Net financials
Change in provisions
Change in other LT non-IB
Cash flow to/from associates
Dividends paid to minorities
Other adj to reconcile to cash flow
Funds from operations (FFO)
Change in NWC
Cash flow from operations (CFO)
Capital expenditure
Free cash flow before A&D
Proceeds from sale of assets
Acquisitions
Free cash flow
Free cash flow bef A&D, lease adj

Dividends paid

Equity issues / buybacks
Net change in debt

Other financing adjustments
Other non-cash adjustments
Change in cash

Cash flow metrics
Capex/D&A
Capex/Sales

Key information
Share price year end (/current)
Market cap.
Enterprise value

Diluted no. of shares, year-end (m)
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Disclaimer and legal disclosures

Origin of the report
This publication or report originates from: Nordea Bank Abp, including its branches Nordea Danmark, Filial af Nordea Bank Abp, Finland, Nordea Bank Abp, filial i Norge and
Nordea Bank Abp, filial i Sverige (together "Nordea") acting through their units Nordea Markets and Equity Sales & Research.

Nordea Bank Abp is supervised by the European Central Bank and the Finnish Financial Supervisory Authority and the branches are supervised by the European Central
Bank and the Finnish Financial Supervisory Authority and the Financial Supervisory Authorities in their respective countries.

Content of report
This report has been prepared solely by Nordea Markets or Equity Sales & Research.

Opinions or suggestions from Nordea Markets credit and equity research may deviate from one another or from opinions presented by other departments in Nordea. This
may typically be the result of differing time horizons, methodologies, contexts or other factors.

The information provided herein is not intended to constitute and does not constitute investment advice nor is the information intended as an offer or solicitation for the
purchase or sale of any financial instrument. The information contained herein has no regard to the specific investment objectives, the financial situation or particular needs of
any particular recipient. Relevant and specific professional advice should always be obtained before making any investment or credit decision

Opinions or ratings are based on one or more methods of valuation, for instance cash flow analysis, use of multiples, behavioural technical analyses of underlying market
movements in combination with considerations of the market situation and the time horizon. Key assumptions of forecasts or ratings in research cited or reproduced appear
in the research material from the named sources. The date of publication appears from the research material cited or reproduced. Opinions and estimates may be updated in
subsequent versions of the report, provided that the relevant company/issuer is treated anew in such later versions of the report.

Validity of the report
All opinions and estimates in this report are, regardless of source, given in good faith, and may only be valid as of the stated date of this report and are subject to change
without notice.

No individual investment or tax advice

The report is intended only to provide general and preliminary information to investors and shall not be construed as the basis for any investment decision. This report has
been prepared by Nordea Markets or Equity Sales & Research as general information for private use of investors to whom the report has been distributed, but it is not
intended as a personal recommendation of particular financial instruments or strategies and thus it does not provide individually tailored investment advice, and does not take
into account the individual investor's particular financial situation, existing holdings or liabilities, investment knowledge and experience, investment objective and horizon or
risk profile and preferences. The investor must particularly ensure the suitability of an investment as regards his/her financial and fiscal situation and investment objectives.
The investor bears the risk of losses in connection with an investment.

Before acting on any information in this report, it is recommendable to consult (without being limited to) one's financial, legal, tax, accounting, or regulatory advisor in any
relevant jurisdiction.

The information contained in this report does not constitute advice on the tax consequences of making any particular investment decision. Each investor shall make his/her
own appraisal of the tax and other financial merits of his/her investment.

Sources
This report may be based on or contain information, such as opinions, estimates and valuations which emanate from: Nordea Markets' or Equity Sales & Research analysts
or representatives, publicly available information, information from other units of Nordea, or other named sources.

To the extent this publication or report is based on or contain information emanating from other sources ("Other Sources") than Nordea Markets or Equity Sales & Research
("External Information"), Nordea Markets or Equity Sales & Research has deemed the Other Sources to be reliable but neither Nordea, others associated or affiliated with
Nordea nor any other person, do guarantee the accuracy, adequacy or completeness of the External Information.

Limitation of liability

Nordea or other associated and affiliated companies assume no liability as regards to any investment, divestment or retention decision taken by the investor on the basis of
this report. In no event will Nordea or other associated and affiliated companies be liable for direct, indirect or incidental, special or consequential damages (regardless of
whether being considered as foreseeable or not) resulting from the information in this report.

Risk information

The risk of investing in certain financial instruments, including those mentioned in this report, is generally high, as their market value is exposed to a lot of different factors
such as the operational and financial conditions of the relevant company, growth prospects, change in interest rates, the economic and political environment, foreign
exchange rates, shifts in market sentiments etc. Where an investment or security is denominated in a different currency to the investor's currency of reference, changes in
rates of exchange may have an adverse effect on the value, price or income of or from that investment to the investor. Past performance is not a guide to future performance.
Estimates of future performance are based on assumptions that may not be realized. When investing in individual shares, the investor may lose all or part of the investments.

Conflicts of interest
Readers of this document should note that Nordea Markets or Equity Sales & Research has received remuneration from the company mentioned in this document for the
production of the report. The remuneration is not dependent on the content of the report.

Nordea, affiliates or staff in Nordea, may perform services for, solicit business from, hold long or short positions in, or otherwise be interested in the investments (including
derivatives) of any company mentioned in the report.

To limit possible conflicts of interest and counter the abuse of inside knowledge, the analysts of Nordea Markets and Equity Sales & Research are subject to internal rules on
sound ethical conduct, the management of inside information, handling of unpublished research material, contact with other units of Nordea and personal account dealing.
The internal rules have been prepared in accordance with applicable legislation and relevant industry standards. The object of the internal rules is for example to ensure that
no analyst will abuse or cause others to abuse confidential information. It is the policy of Nordea that no link exists between revenues from capital markets activities and
individual analyst remuneration. Nordea and the branches are members of national stockbrokers' associations in each of the countries in which Nordea has head offices.
Internal rules have been developed in accordance with recommendations issued by the stockbrokers associations. This material has been prepared following the Nordea
Conflict of Interest Policy, which may be viewed at www.nordea.com/mifid.

Please find a list of all recommendations disseminated by Nordea Equities during the preceding 12-month period here: https:/research.nordea.com/compliance

Distribution restrictions
The securities referred to in this report may not be eligible for sale in some jurisdictions. This report is not intended for, and must not be distributed to private customers in the
UK or the US or to customers in any other jurisdiction where restrictions may apply.

This publication or report may be distributed in the UK to institutional investors by Nordea Bank Abp London Branch of 6th Floor, 5 Aldermanbury Square, London, EC2V
7AZ, which is under supervision of the European Central Bank, Finanssivalvonta (Financial Supervisory Authority) in Finland and subject to limited regulation by the Financial
Conduct Authority and Prudential Regulation Authority in the United Kingdom. Details about the extent of our regulation by the Financial Conduct Authority and Prudential
Regulation Authority are available from us on request.

Nordea Bank Abp (“Nordea”) research is not “globally branded” research. Nordea research reports are intended for distribution in the United States solely to “major U.S.
institutional investors,” as defined in Rule 15a-6 under the Securities Exchange Act of 1934. Any transactions in securities discussed within the research reports will be
chaperoned by Nordea Securities LLC (“Nordea Securities”), an affiliate of Nordea and a SEC registered broker dealer and member of FINRA. Nordea Securities does not
employ research analysts and has no contractual relationship with Nordea that is reasonably likely to inform the content of Nordea research reports. Nordea makes all
research content determinations without any input from Nordea Securities.

The research analyst(s) named on this report are not registered/qualified as research analysts with FINRA. Such research analyst(s) are also not registered with Nordea
Securities and therefore may not be subject to FINRA Rule 2241 or FINRA Rule 2242 restrictions on communications with a subject company, public appearances and
trading securities held by a research analyst account.

This report may not be mechanically duplicated, photocopied or otherwise reproduced, in full or in part, under applicable copyright laws.
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Analyst Shareholding
Nordea analysts do not hold shares in the companies that they cover.
No holdings or other affiliations by analysts or associates.

Fair value and sensitivity

We calculate our fair values by weighting DCF, DDM, SOTP, asset-based and other
standard valuation methods. Our fair values are sensitive to changes in valuation
assumptions, of which growth, margins, tax rates, working capital ratios,
investment-to-sales ratios and cost of capital are typically the most sensitive.

It should be noted that our fair values would change by a disproportionate factor if
changes are made to any or all valuation assumptions, owing to the non-linear
nature of the standard valuation models applied (mentioned above). As a
consequence of the standard valuation models we apply, changes of 1-2 percentage
points in any single valuation assumption can change the derived fair value by as
much as 30% or more. All research is produced on an ad hoc basis and will be
updated when the circumstances require it.

Marketing Material

This research report should be considered marketing material, as it has been
commissioned and paid for by the subject company, and has not been prepared in
accordance with the regulations designed to promote the independence of
investment research and it is not subject to any legal prohibition on dealing ahead
of the dissemination of the report. However, Nordea Markets analysts are according
to internal policies not allowed to hold shares in the companies/sectors that they
cover.

Market-making obligations and other significant financial interest
Nordea has no market-making obligations in Boreo shares.

As of 23/02/2023, Nordea Abp holds no positions of 0.5% or more of shares issued
by Boreo.

As of the publication of this report, the issuer does not hold a position exceeding 5%
of the total shares issued in Nordea Abp.

Investment banking transactions

In view of Nordea’s position in its markets readers should assume that the bank may
currently or may in the coming three months and beyond be providing or seeking to
provide confidential investment banking services to the company/companies

Issuer Review

This report has not been reviewed by the Issuer prior to publication.
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