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M&A provides substantial upside potential

Rovio is currently trading at a considerable discount to its peers, which we
believe is due to its slower growth profile and concentrated game portfolio.
According to our illustrative M&A scenario, Rovio could reach a sales CAGR
of 12% for 2020E-25E with solid EBIT growth and game portfolio
diversification, which could trigger a rerating of the depressed valuation
and provide considerable upside for the share. Even without M&A, we view
the risk/reward in Rovio as positive. Applying a 35% discount to Western
mobile gaming peers, we derive at a DCF- and peer multiples-based fair
value range of EUR 6.8-8.9 per share.

Balance sheet and strong cash flow allow for sizeable M&A
Rovio's net cash was EUR 115m at the end of Q2 after it spent EUR ~29m
on acquiring its own shares during Q4 2019-Q2 2020. Currently, the
company owns close to 10% of its own shares, prohibiting further
repurchases. As Rovio does not capitalise its game development expenses
and has basically no financial expenses due to its debt-free balance sheet,
its cash conversion is at a high level. According to our estimates, Rovio's net
cash position will approach EUR 140m by the end of Q4 2020, allowing for
sizeable M&A. If Rovio starts executing on its M&A agenda at reasonable
multiples, we see potential for a rerating and upside in the share.

Cosmetic estimate changes ahead of the Q3 report

We lower our sales estimate by 1% but raise our EBIT estimate by 3% for
2020, as we reduce our sales estimate for Small Town Murders and user
acquisition spend slightly. We find ourselves 1% below the Refinitiv
consensus for Q3 sales but 7% above on EBIT. For 2021E-22E, we are above
on both sales and EBIT.

Fair value range at EUR 6.8-8.9 per share, applying 35% discount
We derive a DCF-based fair value range of EUR 5.9-7.5 per share by
applying a WACC range of 8.5-12.5%. We also include a relative valuation
by applying a 15% range to the median EV/EBIT, P/E, and EV/sales
multiples of western mobile gaming peers. We apply a 35% discount to the
median multiples, as Rovio's growth profile is weaker than that of the peer
group. The average of these valuation approaches yields a fair value range
of EUR 6.8-8.9 per share. The share could be up for a rerating if top-line
growth and game portfolio diversification are achieved through a
successful game launch or M&A, thus we argue the risk/reward remains
positive.

SUMMARY TABLE - KEY FIGURES

EURmM 2016 2017 2018 2019 2020E 2021E 2022E
Total revenue 192 297 281 289 279 298 315
EBITDA (adj) 35 65 48 33 60 55 56
EBIT (adj) 17 36 31 18 51 49 51
EBIT (adj) margin 88% 121% 11.1% 64% 184% 16.5% 16.2%
EPS (adj, EUR) 0.14 0.33 0.31 0.17 0.49 0.48 0.50
EPS (adj) growth 159.2% 129.9% 71% -44.5% 187.0% -0.8% 4.2%
DPS (ord, EUR) 0.06 0.06 0.09 0.09 0.11 0.13 0.15
EV/Sales n.a. 2.1 0.7 0.9 1.1 0.9 0.8
EV/EBIT (adj) n.a. 17.5 5.9 135 6.1 5.8 4.9
P/E (adj) n.a. 275 12.5 26.1 11.3 11.4 11.0
P/BV n.a. 5.1 1.9 2.1 24 2.1 1.8
Dividend yield (ord) n.a. 0.7% 2.4% 2.0% 2.0% 2.4% 2.7%
FCF Yield bef A&D, lease n.a. 8.3% 13.6% 1.8% 6.8% 9.1% 9.1%
Net debt -10 -88 -120 -110 -133 -165 -195
Net debt/EBITDA -0.3 -1.5 -2.5 -3.4 2.2 -3.0 -3.5
ROIC after tax 18.5% 439% 53.6% 30.0% 743% 76.3% 80.7%

Source: Company data and Nordea estimates
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MG&A scenario

Rovio's balance sheet and cash flow allow for sizeable M&A
Rovio had net cash of EUR 115m at the end of Q2 after spending EUR ~29m on buying
back its own shares during Q4 2019-Q2 2020. The company now owns almost 10% of
its own shares, prohibiting further repurchases. We therefore expect Rovio's cash
balance to swell during H2 2020 if no M&A is announced. As Rovio does not capitalise
its game development expenses and has basically no financial expenses due to its
debt-free balance sheet, its cash conversion is high. According to our estimates, Rovio's
net cash position will grow close to EUR 140m by the end of Q4 2020, thus allowing for
sizeable M&A.

MG&A scenario points to a sales CAGR of 12% and strong EBIT growth

In our illustrative M&A scenario, we assume that Rovio uses all its net cash to make
acquisitions at an EV/EBIT multiple of 9x. We assume that the acquired targets would
have an EBIT margin of 25% and we assume that the acquired businesses would grow
by 5% organically (both sales and EBIT) after their acquisition. We assume no
synergies for sales or EBIT in this scenario, which is fairly conservative. Finally, we

model 75% cash conversion from EBIT, which is below Rovio's current level.

Given these assumptions, Rovio could increase its sales CAGR up to 12% for 2020-25,

while EBIT in 2024 would double compared to our 2020 base case.

ILLUSTRATIVE M&A SCENARIO (EURm)

2019 2020E 2021E 2022E 2023E 2024E 2025E CAGR 2020-25
Sales (Nordea base case) 289 279 298 315 329 345 361 5%
Acquired 51 21 23 25 29 34 -8%
Acquired (cumulative) 51 75 101 131 167 209 33%
Rovio sales incl acquisitions 289 330 372 416 461 512 571 12%
Sales growth 14% 13% 12% 1% 1% 1%
EBIT (Nordea base case) 18 51 49 51 55 59 65 5%
Acquired EBIT (9x EV/EBIT) 13 5 6 6 7 8
Acquired (cumulative) 13 19 25 33 42 52 33%
Rovio EBIT incl acquisitions & synergies 64 68 76 88 101 17 13%
EBIT margin 19% 18% 18% 19% 20% 21%
Cash flow (75% conversion from EBIT) 48 51 57 66 76 88 13%
Rovio net debt (Q2 2020) -115 0 0 0 0 0 0
Rovio share price 5.51
NOS 81.3
Rovio's current market cap 448
EV 333
EV/EBIT 2020E (nordea base case) 6.5x
Assuming 15x EV/EBIT 15.0x 15.0x 15.0x 15.0x 15.0x 15.0x
EV in M&A scenario 957 1,015 1,145 1,320 1,517 1,756
Share price 11.8 12.5 14.1 16.2 18.7 21.6
Discounted to the end of 2020 at WACC of 10.5% 11.78 11.31 11.54 12.04 12.52 13.12
Upside/downside to current share price 114% 105% 109% 118% 127% 138%
Assuming 12x EV/EBIT 12.0x 12.0x 12.0x 12.0x 12.0x 12.0x
EV in M&A scenario 766 812 916 1056 1214 1405
Share price 9.4 10.0 1.3 13.0 14.9 17.3
Discounted to the end of 2020 at WACC of 10.5% 9.42 9.05 9.23 9.63 10.02 10.49
Upside/downside to current share price 1% 64% 68% 75% 82% 90%
Assuming no multiple expansion 6.5x 6.5x 6.5x 6.5x 6.5x 6.5x
EV in M&A scenario 416 442 498 574 660 764
Share price 5.1 5.4 6.1 71 8.1 9.4
Discounted to the end of 2020 at WACC of 10.5% 5.12 4.92 5.02 5.23 5.45 5.70
Upside/downside to current share price 7% -11% -9% -5% 1% 4%
Source: Nordea estimates
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Sales growth and game portfolio diversification could trigger a rerating
Rovio is trading at a considerable discount to its peer group, at a 2021E EV/EBIT of
~6.5x versus the western mobile gaming peer group median of ~20x. We believe the
discount is explained by Rovio's slower growth profile and concentrated game
portfolio, which depends highly on only a few Angry Birds games.

Should Rovio start executing its M&A ambitions, we believe its valuation could be up
for a rerating, as sales growth would accelerate and its games portfolio would diversify.

In our illustrative M&A scenario, we show three different scenarios for valuation:

® The market would appreciate the M&A agenda, and EV/EBIT would increase to
15x, still a 25% discount to peers. In this scenario, Rovio's share would have more
than 100% upside potential.

®* The market would appreciate the M&A agenda, but to a lesser extent, and EV/EBIT
would increase to 12x, ie a 40% discount to peers. In this scenario, Rovio's share
would have more than 60% upside potential.

* No multiple expansion. In this scenario, Rovio's M&A agenda would be value

destructive in the near term, as the company would be acquiring targets at above its
own valuation.

If our illustrative exercise materialised, we believe scenarios 1 and 2 would be more
likely than scenario 3. Thus, if Rovio starts executing on its M&A agenda at reasonable
valuation multiples, we see potential for a rerating and upside in the share.

Marketing material commissioned by Rovio 3
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Game portfolio update

We expect Rovio to launch two new games per year in 2020-21. We estimate that each new
game will scale up revenues for four quarters before peaking at EUR ~8m quarterly revenue.
Rovio's game portfolio is divided into growth games, earn games and catalogue games. The
older catalogue games and earn games are set to gradually decline in size, while we expect
Rovio's current growth games to decline in size going forward, but at a slower pace in 2020-21.

Small Town Murders is gradually improving in the US and UK

Small Town Murders (STM) is a story-based match-3 puzzle game where players
complete puzzle-matching levels to solve murder mysteries. The aim of the game is to
attract large player cohorts with casual match-3 puzzle gameplay, while

simultaneously improving retention and engagement with the murder mystery
narrative.

STM was published in Q2, and has so far shown up on the top grossing ranks in the US
and the UK, which is natural as the game's narrative is in English. We believe STM will
start monetising in other main Western markets such as Germany and France as well
once the game has been translated to the native languages.

Currently STM's four week rolling average grossing rank in the US on the 10S platform
is 305. To give comparison, AB Match's ranking is at 421 and Sugar Blast's at 364, and
these games made EUR 3.6m and EUR 2.6m in Q2 2020. We expect STM to generate

EUR ~4min Q3.
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Game overview by lifecycle
Rovio currently has 12 live games in different lifecycle phases. At its CMD in November

2019, the company divided its game portfolio into three categories to describe the
future growth prospects and profitability of its various games:

Growth games: These are games that Rovio aims to scale up with significant user UA
investments. They have large developer teams and low to negative profit margins.
Rovio's current growth games are AB Dream Blast, Sugar Blast and Small Town
Murders. We also allocate all forecast game launches to this category.

Earn games: These are games that Rovio aims to maintain at their current size or grow
slightly. They may still have significant UA investments, but notably lower than for
growth games. Development teams are still large, and focus is on live operations and
new features, as well as events. Earn games have moderate to high profit margins.
Current earn games are AB 2, AB Match and AB Friends.

Marketing material commissioned by Rovio
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Catalogue games: These are old and small games that require no significant UA
investments or development teams. Revenue from these games decline over time as
their user bases decrease. Catalogue games have very high profit margins, basically at
~70%, as the only costs that these games incur are platform costs to Apple and Google
at around 30%. Current catalogue games include AB Pop and other small games.

GAME PORTFOLIO REVENUE OVERVIEW BY LIFECYCLE (EURm)
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Revenue growth driven by upcoming game launches

We expect Rovio's older game portfolio to decline in size, while we assume that
upcoming game launches will bring in revenue growth. We expect Rovio to launch two
new games per year during 2020-21. Our revenue assumptions for the upcoming game
launches and the expected launch schedule are shown in the chart below.

QUARTERLY GROSS BOOKINGS, HISTORY AND ESTIMATES PER GAME (EURm)
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Expected game launch schedule for 2020-21
We expect that Rovio's growth will be driven by upcoming game launches. We expect
the company to launch two games in both 2020 and 2021.

ROVIO'S ESTIMATED GAME LAUNCH SCHEDULE

Small Town Murders Game launch Game launch Game launch
launched in Q2 in Q4 in Q2 in Q3

Source: Nordea estimates
Assumptions for upcoming game launches
We expect the new games to reach quarterly peak sales of EUR ~8m in the fourth
quarter after launch. We also model high UA investments during the scale-up period of
new games. We see the EUR 8m quarterly peak sales as a fairly conservative
assumption given that AB Dream Blast, which was launched in Q1 2019, reached
quarterly sales of EUR 19m in Q4 2019.

However, in 2017, Rovio launched a few games that have not been as successful. Both
AB Evolution and Battle Bay peaked in the second quarter after their launch and
declined fairly rapidly after reaching peak sales. AB Evolution peaked at EUR 10m,
while Battle Bay's peak sales were only EUR ~5m.

The most successful game from 2017 has been AB Match, which was launched in Q3
2017. The game reached its peak sales of EUR 7.4m in just the second quarter after its
launch but has since been able to retain a long tail of stable, gradually declining
earnings.

NEW GAME LAUNCH REVENUE ASSUMPTIONS VS EARLIER GAME LAUNCHES (EURm)

Quarters since launch 1 2 3 4 5 6 7
AB Dream Blast (so far) 0.5 6.9 14.0 17.8 18.8 16.1 16.4
Growth g/q 1280% 103% 27% 6% -14% 2%
AB Match (actual) 27 74 6.2 6.8 6.5 6.7 6.8
Growth g/q 174% -16% 10% -4% 3% 1%
AB Evolution (actual) 2.7 10.1 8.7 55 4.2 3.3 3.3
Growth g/q 274% -14% -37% -24% -21% 0%
Battle Bay (actual) 4.3 4.6 3.8 3.5 2.3 1.9 1.6
Growth g/q 7% -17% -8% -34% -17% -16%
Assumption for upcoming launches 0.5 4.7 7.2 8.3 8.3 7.9 7.5
Growth g/q 888% 53% 14% 1% -5% -5%

Source: Company data and Nordea estimates
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Estimate revisions

We make the following estimate revisions ahead of the Q3 report

ESTIMATE REVISIONS

New estimates Old estimates Difference %

EURm Q3 20E 2020E 2021E 2022E Q3 20E 2020E 2021E 2022E Q3 20E 2020E 2021E 2022E
Sales

Games 67 267 290 309 68 270 291 310 -2% -1% 0% 0%

Brand Licensing 2 1 7 6 2 1 7 6 0% 0% 0% 0%

Other 0 0 0 0 0 0 0 0 n.m n.m n.m n.m
Total 69 279 298 315 4l 281 298 316 -2% 1% 0% 0%
Adj. EBIT

Games 15 63 58 60 14 62 58 60 7% 3% 0% 0%

Brand Licensing 0 2 1 1 0 2 1 1 0% 0% 0% 0%

Other -3 -14 -10 -10 -3 -14 -10 -10 0% 0% 0% 0%
Total 12 51 49 51 1 49 49 51 9% 3% 0% 0%
Adj. EBIT ex Hatck 14 57 53 51 13 56 53 51 8% 3% 0% 0%
Adj. EBIT margin

Games 22.4% 23.7%  20.0% 19.4% 20.5%  22.9% 20.0% 19.5% 1.9pp 0.8pp 0.0pp 0.0pp

Brand Licensing 8.3% 13.5% 13.9% 20.3% 8.3% 13.5% 13.9% 20.3% 0.0pp 0.0pp 0.0pp 0.0pp

Other n.m n.m n.m n.m n.m n.m n.m n.m n.m n.m n.m n.m
Total 17.5% 18.3% 16.5% 16.2% 15.7% 17.6% 16.5% 16.3% 1.8pp 0.7pp 0.0pp 0.0pp

Margin ex. Hatch 19.5% 20.6% 17.8% 16.2% 17.7% 19.9% 17.8% 16.3% 1.8pp 0.8pp 0.0pp 0.0pp

EPS 0.13 0.51 0.52 0.54 0.12 0.50 0.52 0.54 9% 3% 0% 0%
DPS n.m 0.11 0.13 0.15 n.m 0.1 0.13 0.15 n.m 0% 0% 0%

Source: Nordea estimates

Our estimates versus consensus
Our Q3 2020 revenue estimate is 1% below Refinitiv consensus, while our EBIT estimate
is 7% above consensus.

For 2021E-22E, we are above consensus on both sales and EBIT. Current consensus
expects Rovio's EBIT to decline at CAGR of 12%, whereas we see Rovio's EBIT staying
relatively stable over the next few years.

ROVIO ENTERTAINMENT: OUR ESTIMATES VS REFINITIV CONSENSUS

Nordea estimates Consensus estimates Difference
EURm Q3 20E 2020E 2021E 2022E Q3 20E 2020E 2021E 2022E Q3 20E 2020E 2021E 2022E
Sales 69.3 278.7 297.7 315.0 69.7 277.8 289.3 296.3 -1% 0% 3% 6%
EBITDA 142 60.2 555 564 13.0 595 50.0 46.0 9% 1% 1M1% 23%
EBITDA margin 204% 21.6% 18.6% 17.9% 18.7% 21.4% 17.3% 15.5% 1.8pp 0.2pp 1.4pp 2.4pp
EBIT 121 51.1 49.0 511 114 472 409 369 7% 8% 20% 38%
EBIT margin 17.5% 18.3% 16.5% 16.2% 16.3% 17.0% 14.1% 12.5% 12pp 1.3pp 2.3pp 3.8pp
Adj. EBIT (Excl. Hatch) 135 575 53.0 511 n.a n.a n.a n.a n.a n.a n.a n.a
Adj. EBIT margin (Excl. Hatch) 19.5% 20.6% 17.8% 16.2% n.a n.a n.a n.a n.a n.a n.a n.a
PTP 121 50.6 49.0 511 105 430 36.0 37.0 16% 18% 36% 38%
EPS 0.13 0.51 0.52 0.54 012 046 0.34 0.33 7% 12% 52% 64%
Adj. EPS 0.13  0.51 0.52 0.54 012 046 034 0.33 7% 12% 52% 64%
DPS 0.11 0.13 0.15 0.11 012 0.14 0% 8% 7%

Source: Refinitiv and Nordea estimates
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Valuation

We derive a DCF-based fair value range of EUR 6.3-7.9 per share by applying a WACC range of
8.5-12.5%. We also include a relative valuation by applying a 20% range to the average P/E, EV/
EBIT, and EV/sales multiples of western mobile gaming peers. We apply a 30% discount to the
median multiples as Rovio's growth profile is weaker than that of the peer group. The average
of these valuation approaches yields a fair value range of EUR 6.7-9.3 per share (5.3-7.3

previously).

DCF valuation

We base our DCF valuation on a bottom-up approach, where we forecast current and
upcoming quarterly revenue on a game-by-game basis for 2020-21. User acquisition
and marketing costs are modelled using the same approach for the corresponding
period. Valuation of the Brand Licensing business is conducted with a similar bottom-
up approach, where we forecast quarterly revenue, profitability and capex for the

business unit.

We apply a 10.5% WACC to our DCF valuation.

DCF VALUATION (EURm and EUR per share)

WACC COMPONENTS

DCF value Value Per share WACC components
NPV FCFF 384 47 Risk-free interest rate 2.5%
(Net debt) 110 1.4 Market risk premium 4.0%
Market value of associates 0 0.0 .
(Market value of minorities) 0 0.0 Il;orward looking asset beta nm
eta debt 0.20
Surplus values 0 0.0 . -
Forward looking equity beta 2.00
(Market value preference shares) 0 0.0 . o
- Cost of equity 10.50%
Share based adjustments 0 0.0 0
Other adiust t 0 00 Cost of debt 7.0%
ner adjusiments : Tax-rate used in WACC 20.0%
Uit vl = 05 Equity weight 100.0%
DCF Value 536 6.6 WACC 10.5%
Source: Company data and Nordea estimates
Source: Company data and Nordea estimates
DCF ASSUMPTIONS
Averages and assumptions 2020-25 2026-30 2031-35 2036-40 2041-45 2046-50 Sust.
Sales growth, CAGR 5.32% 4.0% 3.0% 2.5% 2.5% 2.8%
EBIT-margin, excluding associe 17.1% 10.0% 10.0% 8.0% 8.0% 1.0%
Capex/depreciation, x 0.8 1.10 1.10 1.10 1.10 1.10
Capex/sales 1.4% 1.4% 1.4% 1.4% 1.4% 1.4%
NWC/sales 4.5% 5.0% 5.0% 5.0% 5.0% 5.0%
FCFF, CAGR 9.9% -7.2% 34% -2.0% 25% -41.0% 2.5%

Source: Company data and Nordea estimates

Relative valuation complements our DCF model
Our peer group for valuation consists of western mobile gaming companies.

In terms of benchmarking, we regard enterprise value (EV) based multiples, such as
EV/EBIT and EV/sales, as the most relevant multiples for the gaming sector. EV/sales is
especially interesting thanks to its stability — from time to time, other multiples can be
inflated as a result of timing effects in revenue recognition and game releases.
EV/sales, although also volatile, varies far less.

In addition, EV multiples are preferable because companies in the mobile gaming
business need net cash positions, and EV multiples are neutral to a company's financial
gearing, thus giving a better comparison point. Finally, we add the traditional P/E
multiple to complement our EV-based relative valuation framework.

Rovio trades at a significant discount to its peer group, due to its slowed growth profile
and concentrated game portfolio, we believe.

Marketing material commissioned by Rovio 8
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WESTERN MOBILE GAMING COMPANIES
P/IE EV/EBIT EV/EBITDA EV/ISALES
Name Country Mcap EURm 20E 21E 20E 21E 20E 21E 20E 21E
G5 Entertainment Sweden 361 26.3 341 24.6 28.8 12.9 13.5 2.6 25
MAG Interactive Sweden 60 2.8
Next Games Finland 46 87.7 1.0 1.4 0.7
Zynga us. 8464 26.5 21.6 19.0 15.3 18.2 14.0 4.1 3.3
Glu Mobile us. 1144 215 18.6 19.4 13.9 18.6 12.6 1.9 1.8
Stillfront Group Sweden 3542 43.9 322 329 245 21.2 16.1 8.5 6.6
Rovio Entertainment (NDA) Finland 452 1.4 1.5 6.5 6.8 5.5 6.0 1.2 1.1
Rovio Entertainment (TR) Finland 452 10.9 14.6 71 8.2 5.7 6.7 1.2 1.2
Average 2270 29.6 26.6 240 20.6 31.7 13.4 3.6 3.0
Median 752 26.4 26.9 22.0 19.9 18.6 13.5 2.7 2.5
Min 46 215 18.6 19.0 13.9 12.9 11.0 14 0.7
Max 8464 43.9 341 329 28.8 87.7 16.1 8.5 6.6
Dicount/premium to median (NDA) -57% -57% -11% -66% -T1% -56% -56% -55%
Dicount/premium to median (TR) -59% -46% -68% -59% -70% -50% -55% -52%

Source: Refinitiv and Nordea estimates

DCF and peer multiples imply an average valuation range of EUR 6.8-8.9
We derive a DCF-based fair value range of EUR 5.9-7.5 per share by applying a WACC
range of 8.5-12.5%. We also include a relative valuation by applying a 15% range to the
median EV/EBIT, P/E and EV/sales multiples of western mobile gaming peers. We
apply a 35% discount to the median multiples as Rovio's growth profile is weaker than
that of the peer group. The average of these valuation approaches yields a fair value
range of EUR 6.8-8.9 per share. The share could be up for rerating if top-line growth
and game portfolio diversification is achieved through a successful game launch or
M&A, thus the risk/reward remains positive.

VALUATION APPROACHES (EUR PER SHARE)
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Source: Company data and Nordea estimates
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Risk factors

Below, we list the main risk factors that we find relevant for Rovio. The purpose of this is not to
provide a comprehensive list of all of the risks that the company may face, but instead to
highlight those that we find most relevant. In our view, the relevant short-term risks mainly
come from external sources.

Decline of the appeal of the Angry Birds brand

Though Rovio has launched non-Angry Birds games, the company's revenue effectively
comes from Angry Birds-related games and licensing. Thus, a decline of the appeal of
the brand would have notable consequences on the company's financials.

M&A

Rovio aims to reach growth through M&A, which obviously carries risks. The main risk
is too high of a purchase price that could melt the solid balance sheet without the
expected return.

Ability to attract and retain top talent

Given the global and highly competitive nature of the mobile gaming market, Rovio's
success depends heavily on attracting and retaining top international specialists and
executives.

Ability to develop games with lucrative feature sets

According to a study by GameRefinery, 50% of a game's success is explained by its
feature set. Mobile gaming is still a nascent industry, which means that 'a winning
feature set is a constantly moving target, making success extremely hard to replicate in
subsequent games.

Failure to create new IPs and enter new genres

Rovio's current game portfolio is dependent on AB themed casual games, such as
slingshot, match 3 and bubble popping games. In the future Rovio aims to enter the
mid-core genre with new games without the AB brand. This may turn out to be a costly
task, eroding Rovio's profitability and cash position.

Regulation

The mobile gaming industry is facing increasing regulation, especially in China. The
trend towards tighter regulation of mobile game monetisation could hamper the
financial performance of Rovio in the long run.

Rising user acquisition costs

According to Neogames, a Finnish game industry organisation, challenges in
discoverability and rising user acquisition costs have been a challenge in the games
industry for years. This risk applies especially to smaller companies with limited
marketing resources.

Marketing material commissioned by Rovio 10
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Detailed estimates

REPORTED ANNUAL NUMBERS AND ESTIMATES (EURm AND %)

CAGR 19- CAGR 22E-

Company 2017 2018 2019 2020E 2021E 2022E 2023E  2024E 29E 24E
Revenue 297 281 289 279 298 315 329 345 3% 5%
Materials and services 82 80 77 77 83 87 91 96 4% 5%
Employee benefits expense 52 43 42 45 44 45 46 47 2% 2%
Other operating expenses 104 112 138 96 115 127 133 139 -3% 4%
EBITDA 60 48 32 60 55 56 60 64 20% 6%
Adj. EBITDA 65 48 33 60 55 56 60 64 20% 6%
EBIT 31 32 18 51 49 51 55 59 41% 8%
Adj. EBIT 36 31 18 51 49 51 55 59 40% 8%
Adj. EBIT (excl. Hatch) 36 39 29 57 53 51 55 59 21% 8%
PTP 27 32 18 51 49 51 55 59 42% 8%
Net Profit 21 25 13 39 39 41 44 47 46% 8%
EPS, diluted 0.27 0.31 0.16 0.51 0.52 0.54 0.58 0.63 50% 8%
DPS 0.06 0.09 0.09 0.11 0.13 0.15 0.17 0.19 19% 13%
Revenue growth (yly) -5% 3% -4% 7% 6% 5% 5%

Revenue growth (g/q)

Payout ratio 22% 29% 56% 21% 25% 28% 29% 30%

Adj. EBITDA margin 21.7% 16.9% 1.3% 216% 18.6% 17.9% 182% 18.5%

Adj. EBIT margin 121% 11.1% 6.4% 183% 165% 162% 16.7% 17.2%

Adj. EBIT margin (excl. Hatch)  12.1% 13.8% 10.0% 20.6% 17.8% 162% 16.7% 17.2%

Net debt -88 -120 -110 -133 -165 -195 -226 -259

Net gearing -63% -75% -66% -72% -17% -79% -82% -83%

ROE 18% 16% 8% 22% 20% 18% 17% 16%

Source: Company data and Nordea estimates

REPORTED QUARTERLY NUMBERS AND ESTIMATES (EURm AND %)

Company Q119 Q219 Q319 Q419 Q120 Q220 Q320E Q420E Q121E Q221E Q321E Q4 21E
Revenue 71 72 75 72 67 69 69 74 72 74 75 77
Materials and services 20 19 19 20 18 20 19 20 20 21 21 21
Employee benefits expense 9 13 10 10 1 12 1 1 1 1" 1 1
Other operating expenses 31 31 37 40 22 22 25 28 24 30 29 32
EBITDA 1" 10 10 3 16 16 14 14 17 13 14 12
Adj. EBITDA 1" 10 10 3 16 16 14 14 17 13 14 12
EBIT 8 5 5 0 13 14 12 12 15 1" 12 10
Adj. EBIT 8 5 5 0 13 14 12 12 15 " 12 10
Adj. EBIT (excl. Hatch) 9 8 9 8 16 16 14 13 16 12 13 1
PTP 8 5 6 -1 12 15 12 12 15 " 12 10
Net Profit 6 3 5 -1 9 11 10 10 12 9 10 8
EPS, diluted 0.07 0.04 0.06 -0.01 0.11 0.15 0.13 0.13 0.16 0.12 0.13 0.11
DPS

Revenue growth (y/y) 8% 0% 5% -2% -6% -4% 7% 3% 7% 8% 8% 4%
Revenue growth (g/q) -2% 1% 4% -4% 7% 4% 0% 6% -3% 4% 1% 2%
Payout ratio 0% 0% 0% 0% 0% 0% 0% 0% 0% 0% 0% 0%
Adj. EBITDA margin 15.0% 13.4% 12.8% 4.1% 242% 23.0% 204% 192% 23.6% 17.1% 18.6% 15.5%
Adj. EBIT margin 10.7% 7.4% 72% 02% 195% 19.9% 17.5% 16.5% 209% 153% 16.5% 13.5%
Adj. EBIT margin (excl. Hatch) 13.3% 11.3% 11.4% 4.4% 23.4% 225% 19.5% 17.3% 222% 16.7% 17.8% 14.8%

Source: Company data and Nordea estimates
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REPORTED ANNUAL NUMBERS AND ESTIMATES BY SEGMENT (EURm AND %)

Games 2017 2018 2019 2020E  2021E 2022 2023E 204E N on o CAGRZE-

22E 24E
Games' revenue 248 250 265 267 290 309 325 341 5% 5%
UAC, EURm 70 79 100 62 82 93 97 102 -2% 5%
EBITDA 43 41 36 68 62 63 67 71 21% 6%
Adj. EBITDA 43 41 36 68 62 63 67 71 21% 6%
EBIT 38 38 31 63 58 60 64 68 24% 7%
Adj. EBIT 39 39 31 63 58 60 64 68 24% 7%
UAC of revenue 281% 314% 376% 231% 28.3% 30.0% 30.0% 30.0%
Adj. EBITDA margin 174% 16.3% 134% 253% 21.2% 204% 20.7% 20.9%
Adj. EBIT margin 155% 155% 11.8% 23.7% 20.0% 194% 19.8% 20.1%
Contribution to group EBITDA 72% 85%  110% 112% 1M11%  112% 112% 112%
Revenue growth (y/y) 56% 1% 6% 1% 9% 6% 5% 5%
Revenue growth (g/q)
UAC growth (yly) 13% 27% -38% 33% 13% 5% 5%
Adj. EBITDA growth -6% -13% 90% -9% 2% 6% 6%
Adj. EBIT growth 1% -19% 103% -8% 3% 7% 7%
Brand Licensing 2017 2018 2019 2020E 2021E  2022E 2023E  2024E CAGR;;: CAGR zzsz
Revenue 49 31 24 1 7 6 5 4 -37% -18%
EBITDA 30 21 14 5 3 3 2 2 -41% -20%
Adj. EBITDA 32 21 14 6 3 3 2 2 -41% -20%
EBIT 6 7 4 1 1 1 1 1 -34% 7%
Adj. EBIT 8 7 5) 2 1 1 1 1 -36% 7%
Adj. EBITDA margin 65.2% 67.5% 57.6% 50.6% 46.2% 482% 46.2% 46.2%
Adj. EBIT margin 13.0% 23.1% 17.7% 11.8% 13.9% 20.3% 22.7% 26.5%
Contribution to group EBITDA ~ 50.2% 43.4% 42.6% 9.1% 6.2% 5.1% 3.7% 2.9%
Revenue growth (yly) -37% -21% -54% -34% -20% -19% -17%
Revenue growth (g/q)
Adj. EBITDA growth -35% -33% -59% -39% -17% -22% -17%
Adj. EBIT growth -14% -35% -67% -32% 17% -10% -3%
Others 2017 2018 2019 2020E 2021E  2022E 2023E  2024E
Revenue 0 0 0 0 0 0 0 0
EBITDA -13 -13 -17 -13 -9 -9 -9 -9
Adj. EBITDA -1 -14 -17 -13 -9 -9 -9 -9
EBIT -14 -14 -18 -14 -10 -10 -10 -10
Adj. EBIT -1 -15 -18 -14 -10 -10 -10 -10
CAPEX 0.4 1 1.4 1 1.2 1.2 1.2 1.2

Contribution to group EBITDA -18% -29% -52% -22% -17% -17% -16% -15%

Source: Company data and Nordea estimates
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REPORTED QUARTERLY NUMBERS AND ESTIMATES BY SEGMENT (EURm AND %)

Games Q119 Q219 Q319 Q419 Q120 Q220 Q320E Q420E Q121E Q221E Q321E Q4 21E
Games' revenue 66 65 66 67 63 67 67 71 69 73 73 75
UAC, EURm 24 21 27 28 14 14 16 18 16 22 21 23
EBITDA 1 11 8 6 18 18 16 16 18 14 16 13
Adj. EBITDA 1 11 8 6 18 18 16 16 18 14 16 13
EBIT 10 9 7 5 17 17 15 15 17 13 15 13
Adj. EBIT 10 9 7 5 17 17 15 15 17 13 15 13
UAC of revenue 35.7% 32.6% 40.8% 41.2% 21.5% 20.9% 24.1% 25.6% 23.3% 30.7% 28.3% 30.5%
Adj. EBITDA margin 17.0% 16.1% 12.5% 84% 28.4% 271% 23.9% 223% 26.4% 195% 21.3% 18.0%
Adj. EBIT margin 15.5% 14.4% 10.8% 6.7% 26.5% 254% 224% 21.0% 251% 183% 202% 16.9%
Contribution to group EBITDA  107% 109% 86% 215% 113% 112% 113% 112% 108% 111% 112% 113%
Revenue growth (y/y) 17% 0% 5% 2% -5% 2% 1% 6% 10% 9% 10% 5%
Revenue growth (g/q) 2% 1% 2% 0% -6% 7% 0% 6% -2% 5% 1% 2%
UAC growth (y/y) 62% 7% 52% 18% -43% -34% -41% -34% 19% 60% 29% 26%
Adj. EBITDA growth 36% 7% -21% -33% 218% 2%  -12% -1% 16%  -22% 10% -14%
Adj. EBIT growth 32% 8% -24% -37% 269% 2%  -12% -1% 17%  -23% 1% -15%
Brand Licensing Q119 Q219 Q319 Q419 Q120 Q220 Q320E Q420E Q121E Q221E Q321E Q421E
Revenue 5 6 8 5 4 2 2 3 2 2 2 2
EBITDA 3 4 6 2 2 1 1 1 1 1 1 1
Adj. EBITDA 3 4 6 2 3 1 1 1 1 1 1 1
EBIT 1 1 3 0 1 0 0 0 0 0 0 0
Adj. EBIT 1 1 3 0 1 0 0 0 0 0 0 0
Adj. EBITDA margin 54.3% 57.8% 71.4% 36.7% 66.7% 43.5% 44.3% 446% 555% 41.2% 42.0% 42.6%
Adj. EBIT margin 13.0% 9.4% 357% 6.1% 20.5% 8.7% 83% 11.8% 16.9% 22.3% 6.2% 9.9%
Contribution to group EBITDA 23.6% 38.5% 62.5% 57.7% 15.2% 6.2% 7.6% 8.6% 7.6% 5.0% 5.1% 6.9%
Revenue growth (y/y) -48% 2% 6% -35% -15% -64% -71% -44% -41% -32% -30% -30%
Revenue growth (g/q) -39%  39% 31% -42% -20% -41% 5% 13% -16% -33% 8% 14%
Adj. EBITDA growth -50% 48% 62% -70% 44%  -62% 7% 14% 5%  -50% 10% 16%
Adj. EBIT growth -74% 0% 400% -90% 167% -75% 1% 60% 21%  -11%  -70% 82%
Others Q119 Q219 Q319 Q419 Q120 Q220 Q320E Q420E Q121E Q221E Q321E Q4 21E
Revenue 0 0 0 0 0 0 0 0 0 0 0 0
EBITDA -3 -5 -5 -5 -4 -3 -3 -3 -3 -2 -2 -2
Adj. EBITDA -3 -5 -5 -5 -4 -3 -3 -3 -3 -2 -2 -2
EBIT -3 -5 -5 -5 -5 -3 -3 -3 -3 -2 -3 -3
Adj. EBIT -3 -5 -5 -5 -4 -3 -3 -3 -3 -2 -3 -3
CAPEX 0.5 0.3 0.2 0.3 0.1 0.3 0.3 0.3 0.3 0.3 0.3 0.3
Contribution to group EBITDA  -30% -48% -49% -177%  -27% -20% -20% -20% -16% -16% 17%  -20%

Source: Company data and Nordea estimates
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Reported numbers and forecasts

INCOME STATEMENT

EURm 2012 2013 2014 2015 2016 2017 2018 2019 2020E  2021E 2022E
Total revenue n.a. n.a 158 142 192 297 281 289 279 298 315
Revenue growth n.a. n.a na. -10.3% 34.9% 55.0% -5.4% 2.8% -3.6% 6.8% 5.8%
of which organic n.a. n.a n.a. n.a. n.a. n.a. n.a. n.a. n.a. n.a. n.a.
of which FX n.a. n.a. n.a. n.a. n.a. n.a. n.a. n.a. n.a. n.a. n.a.
EBITDA 0 0 17 -6 35 60 48 32 60 55 56
Depreciation and impairments PPE 0 0 0 0 0 0 0 0 0 0 0
of which leased assets 0 0 0 0 0 0 0 0 0 0 0
EBITA 0 0 17 -6 35 60 48 32 60 55 56
Amortisation and impairments 0 0 -7 -15 -18 -29 -16 -14 -9 -6 -5
EBIT n.a. n.a. 10 -22 17 31 32 18 51 49 51
of which associates 0 0 0 0 0 0 0 0 0 0 0
Associates excluded from EBIT 0 0 0 0 0 0 0 0 0 0 0
Net financials 0 0 1 1 -1 -5 1 0 -1 0 0
of which lease interest 0 0 0 0 0 0 0 0 0 0 0
Changes in value, net 0 0 0 0 0 0 0 0 0 0 0
Pre-tax profit 0 0 11 =21 16 27 32 18 51 49 51
Reported taxes 0 0 -3 3 -5 -6 -8 -5 -1 -10 -10
Net profit from continued operations 0 0 8 -18 1 21 25 13 39 39 41
Discontinued operations 0 0 0 0 0 0 0 0 0 0 0
Minority interests 0 0 0 0 0 0 0 0 0 0 0
Net profit to equity 0 0 8 -18 11 21 25 13 39 39 41
EPS, EUR n.a. n.a. 0.1 -0.24 0.14 0.27 0.31 0.17 0.49 0.48 0.50
DPS, EUR 0.00 0.00 0.04 0.00 0.06 0.06 0.09 0.09 0.11 0.13 0.15
of which ordinary 0.00 0.00 0.04 0.00 0.06 0.06 0.09 0.09 0.1 0.13 0.15
of which extraordinary 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00
Profit margin in percent
EBITDA n.a. n.a. 10.8% -4.5% 18.5% 20.2% 17.0% 11.2% 21.6% 18.6% 17.9%
EBITA n.a. n.a. 10.8% -4.5% 18.5% 20.2% 17.0% 11.2% 21.6% 18.6% 17.9%
EBIT n.a. n.a. 6.3% -15.2% 8.8% 10.6% 11.2% 6.3% 18.3% 16.5% 16.2%
Adjusted earnings
EBITDA (adj) 0 0 17 -6 35 65 48 33 60 55 56
EBITA (adj) 0 0 17 -6 35 65 48 33 60 55 56
EBIT (adj) 0 0 10 -22 17 36 31 18 51 49 51
EPS (adj, EUR) n.a. n.a. 0.11 -0.24 0.14 0.33 0.31 0.17 0.49 0.48 0.50
Adjusted profit margins in percent
EBITDA (adj) n.a. n.a. 10.8% -4.5% 18.5% 21.7% 16.9% 11.3% 21.6% 18.6% 17.9%
EBITA (adj) n.a. n.a. 10.8% -4.5% 18.5% 21.7% 16.9% 11.3% 21.6% 18.6% 17.9%
EBIT (adj) n.a. n.a. 6.3% -15.2% 8.8% 12.1% 11.1% 6.4% 18.4% 16.5% 16.2%
Performance metrics
CAGR last 5 years
Net revenue n.a. n.a. n.a. n.a. n.a. n.a. n.a. 12.8% 14.4% 9.2% 1.2%
EBITDA n.m. n.m. n.m. n.m. n.m. n.m. n.m. 13.7% n.m. 9.4% -1.2%
EBIT n.a. n.a. n.a. n.a. n.a. n.a. n.a. 12.7% n.m. 23.8% 10.2%
EPS n.a. n.a. n.a. n.a. n.a. n.a. n.a. 9.0% n.m. 27.6% 13.2%
DPS n.m. n.m. n.m. n.m. n.m. n.m. n.m. 17.6% n.m. 16.7% 20.1%
Average last 5 years
Average EBIT margin n.a. n.a. n.a. n.a. n.a. n.a. 6.4% 6.4% 11.1% 12.5% 13.7%
Average EBITDA margin n.a. n.a. n.a. n.a. n.a. n.a. 14.4% 14.1% 17.6% 17.7% 17.3%
VALUATION RATIOS - ADJUSTED EARNINGS
EURm 2012 2013 2014 2015 2016 2017 2018 2019 2020E  2021E 2022E
P/E (adj) n.a. n.a. n.a. n.a. n.a. 27.5 12.5 26.1 11.3 1.4 11.0
EV/EBITDA (adj) n.a. n.a. n.a. n.a. n.a. 9.7 3.9 7.6 5.2 5.1 4.5
EV/EBITA (adj) n.a. n.a. n.a. n.a. n.a. 9.7 3.9 7.6 5.2 5.1 4.5
EV/EBIT (adj) n.a. n.a. n.a. n.a. n.a. 17.5 5.9 13.5 6.1 5.8 4.9
VALUATION RATIOS - REPORTED EARNINGS
EURm 2012 2013 2014 2015 2016 2017 2018 2019 2020E  2021E 2022E
P/E n.a. n.a. n.a. n.a. n.a. 33.5 12.4 26.6 1.4 1.4 11.0
EV/Sales n.a. n.a. n.a. n.a. n.a. 211 0.65 0.86 1.13 0.95 0.80
EV/EBITDA n.a. n.a. n.a. n.a. n.a. 10.4 3.8 7.7 5.2 5.1 4.5
EV/EBITA n.a. n.a. n.a. n.a. n.a. 10.4 3.8 7.7 5.2 5.1 4.5
EV/EBIT n.a. n.a. n.a. n.a. n.a. 20.0 5.8 13.7 6.2 5.8 4.9
Dividend yield (ord.) n.a. n.a. n.a. n.a. n.a. 0.7% 2.4% 2.0% 2.0% 2.4% 2.7%
FCF yield n.a. n.a. n.a. n.a. n.a. 7.2% 13.6% 1.8% 6.8% 9.1% 9.1%
FCF Yield bef A&D, lease adj n.a. n.a. n.a. n.a. n.a. 8.3% 13.6% 1.8% 6.8% 9.1% 9.1%
Payout ratio n.a. n.a. 37.1% 0.0% 42.0% 22.2% 29.1% 54.3% 22.7% 26.9% 29.8%

Source: Company data and Nordea estimates
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BALANCE SHEET
EURm 2012 2013 2014 2015 2016 2017 2018 2019 2020E  2021E 2022E
Intangible assets 0 0 39 69 74 53 39 29 24 21 20
of which R&D 0 0 0 0 0 0 0 0 0 0 0
of which other intangibles 0 0 39 69 74 53 39 29 24 21 20
of which goodwill 0 0 0 0 0 0 0 0 0 0 0
Tangible assets 0 0 2 1 1 1 1 9 9 9 9
of which leased assets 0 0 0 0 0 0 0 8 8 8 8
Shares associates 0 0 0 0 0 0 0 1 1 1 1
Interest bearing assets 0 0 0 0 0 0 0 0 0 0 0
Deferred tax assets 0 0 0 6 1 3 5 6 6 6 6
Other non-IB non-current assets 0 0 1 2 1 1 1 1 1 1 1
Other non-current assets 0 0 0 0 0 0 0 0 0 0 0
Total non-current assets 0 0 42 77 77 57 45 45 40 37 36
Inventory 0 0 0 0 0 0 0 0 0 0 0
Accounts receivable 0 0 25 19 28 29 23 33 31 33 35
Short-term leased assets 0 0 0 0 0 0 0 0 0 0 0
Other current assets 0 0 17 13 16 13 1 15 15 16 17
Cash and bank 0 0 54 34 29 91 124 125 147 179 210
Total current assets 0 0 95 66 73 133 158 172 193 228 262
Assets held for sale 0 0 0 n.a. n.a. n.a. n.a. n.a. n.a. n.a. n.a.
Total assets 0 0 138 143 150 190 203 217 233 266 298
Shareholders equity 0 0 94 74 87 140 160 168 185 215 246
Of which preferred stocks 0 0 0 0 0 0 0 0 0 0 0
Of which equity part of hybrid debt 0 0 0 0 0 0 0 0 0 0 0
Minority interest 0 0 0 0 0 0 0 0 0 0 0
Total Equity 0 0 94 74 87 140 160 168 185 215 246
Deferred tax 0 0 0 0 0 0 0 0 0 0 0
Long term interest bearing debt 0 0 0 16 3 3 3 2 6 6 6
Pension provisions 0 0 0 0 0 0 0 0 0 0 0
Other long-term provisions 0 0 0 0 0 0 0 0 0 0 0
Other long-term liabilities 0 0 0 0 0 0 0 0 0 0 0
Non-current lease debt 0 0 0 0 0 0 0 6 8 8 8
Convertible debt 0 0 0 0 0 0 0 0 0 0 0
Shareholder debt 0 0 0 0 0 0 0 0 0 0 0
Hybrid debt 0 0 0 0 0 0 0 0 0 0 0
Total non-current liabilities 0 0 0 17 3 3 4 8 14 14 14
Short-term provisions 0 0 1 8 1 1 1 0 0 0 0
Accounts payable 0 0 6 8 8 9 11 15 15 16 17
Current lease debt 0 0 0 0 0 0 0 2 0 0 0
Other current liabilities 0 0 37 33 35 37 29 20 19 20 21
Short term interest bearing debt 0 0 0 8 17 0 0 4 0 0 0
Total current liabilities 0 0 44 53 60 47 40 42 34 36 38
Liabilities for assets held for sale 0 0 0 0 0 0 0 0 0 0 0
Total liabilities and equity 0 0 138 143 150 190 203 217 233 266 298
Balance sheet and debt metrics
Net debt 0 0 -54 -10 -10 -88 -120 -110 -133 -165 -195
of which lease debt 0 0 0 0 0 0 0 8 8 8 8
Working capital 0 0 -1 -10 1 -4 -5 13 13 13 14
Invested capital 0 0 41 68 78 53 40 58 52 51 51
Capital employed 0 0 94 99 106 143 163 182 199 230 260
ROE n.m. n.m. 17.3% -21.5% 13.3% 18.3% 16.3% 8.1% 22.3% 19.6% 17.7%
ROIC n.m. n.m. 38.7% -31.6% 18.5%  43.9% 53.6% 30.0% 74.3% 76.3% 80.7%
ROCE n.m. n.m. 24.4% -21.5% 16.5% 28.9% 21.1% 11.1% 27.2% 22.8% 20.9%
Net debt/EBITDA n.m. n.m. -3.1 n.m. -0.3 -1.5 -2.5 -3.4 -2.2 -3.0 -3.5
Interest coverage n.a. n.a. n.m. n.m. n.m. n.m. n.m. n.m. n.m. n.m. n.m.
Equity ratio n.m. n.m. 68.0% 51.8% 58.0% 73.8% 78.5% 77.3% 79.4% 81.1% 82.4%
Net gearing n.m. nm. -574% -13.3% -114% -629% -753% -65.7% -71.9% -76.6% -79.5%
Source: Company data and Nordea estimates
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CASH FLOW STATEMENT
EURm 2012 2013 2014 2015 2016 2017 2018 2019 2020E  2021E 2022E
EBITDA (adj) for associates 0 0 17 -6 35 60 48 32 60 55 56
Paid taxes 0 0 -9 1 0 -1 -1 -10 -11 -10 -10
Net financials 0 0 0 -1 -2 -1 0 -1 -1 0 0
Change in provisions 0 0 1 2 -2 0 0 0 0 0 0
Change in other LT non-IB 0 0 -2 -6 5 -1 -2 -1 0 0 0
Cash flow to/from associates 0 0 0 0 0 0 0 0 0 0 0
Dividends paid to minorities 0 0 0 0 0 0 0 0 0 0 0
Other adj to reconcile to cash flow 0 0 0 5 -1 4 4 3 -15 0 0
Funds from operations (FFO) 0 0 7 -5 35 60 39 24 34 46 46
Change in NWC 0 0 10 6 -13 -1 3 -13 0 -1 -1
Cash flow from operations (CFO) 0 0 17 1 23 60 43 1" 34 45 45
Capital expenditure 0 0 0 0 0 0 -1 -4 -4 -4 -5
Free cash flow before A&D 0 0 17 1 23 60 41 7 30 41 4
Proceeds from sale of assets 0 0 0 0 0 0 0 0 0 0 0
Acquisitions 0 0 -38 -44 -23 -9 0 0 0 0 0
Free cash flow 0 0 -21 -42 0 51 41 7 30 41 41
Free cash flow bef A&D, lease adj 0 0 17 1 23 60 41 7 30 41 41
Dividends paid 0 0 -3 0 -5 -5 -7 -7 -7 -9 -11
Equity issues / buybacks 0 0 0 0 0 36 1 0 0 0 0
Net change in debt 0 0 0 25 -6 -17 0 3 0 0 0
Other financing adjustments 0 0 0 0 0 -1 -3 0 0 0 0
Other non-cash adjustments 0 0 78 -2 5 -3 1 -1 0 0 0
Change in cash 0 0 54 -19 -6 62 33 1 23 32 30
Cash flow metrics
Capex/D&A n.m. n.m. 0.0% 0.0% 0.0% 0.0% 7.9% 27.3% 41.6%  62.0% 86.4%
Capex/Sales n.a. n.a. 0.0% 0.0% 0.0% 0.0% 0.5% 1.3% 1.4% 1.3% 1.5%
Key information
Share price year end (/current) n.a. n.a. n.a. n.a. n.a. 9 4 4 6 6 6
Market cap. n.a. n.a. n.a. n.a. n.a. 715 303 359 448 448 448
Enterprise value n.a. n.a. n.a. n.a. n.a. 627 183 248 315 283 253
Diluted no. of shares, year-end (m) 0.0 0.0 74.9 74.9 74.9 79.2 79.4 81.3 81.3 81.3 81.3
Source: Company data and Nordea estimates
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Disclaimer and legal disclosures

Origin of the report
This publication or report originates from: Nordea Bank Abp, including its branches Nordea Danmark, Filial af Nordea Bank Abp, Finland, Nordea Bank Abp, filial i Norge and
Nordea Bank Abp, filial i Sverige (together "Nordea") acting through their unit Nordea Markets.

Nordea Bank Abp is supervised by the European Central Bank and the Finnish Financial Supervisory Authority and the branches are supervised by the European Central
Bank and the Finnish Financial Supervisory Authority and the Financial Supervisory Authorities in their respective countries.

Content of report
This report has been prepared solely by Nordea Markets.

Opinions or suggestions from Nordea Markets credit and equity research may deviate from one another or from opinions presented by other departments in Nordea. This
may typically be the result of differing time horizons, methodologies, contexts or other factors.

The information provided herein is not intended to constitute and does not constitute investment advice nor is the information intended as an offer or solicitation for the
purchase or sale of any financial instrument. The information contained herein has no regard to the specific investment objectives, the financial situation or particular needs of
any particular recipient. Relevant and specific professional advice should always be obtained before making any investment or credit decision

Opinions or ratings are based on one or more methods of valuation, for instance cash flow analysis, use of multiples, behavioural technical analyses of underlying market
movements in combination with considerations of the market situation and the time horizon. Key assumptions of forecasts or ratings in research cited or reproduced appear
in the research material from the named sources. The date of publication appears from the research material cited or reproduced. Opinions and estimates may be updated in
subsequent versions of the report, provided that the relevant company/issuer is treated anew in such later versions of the report.

Validity of the report
All opinions and estimates in this report are, regardless of source, given in good faith, and may only be valid as of the stated date of this report and are subject to change
without notice.

No individual investment or tax advice

The report is intended only to provide general and preliminary information to investors and shall not be construed as the basis for any investment decision. This report has
been prepared by Nordea Markets as general information for private use of investors to whom the report has been distributed, but it is not intended as a personal
recommendation of particular financial instruments or strategies and thus it does not provide individually tailored investment advice, and does not take into account the
individual investor's particular financial situation, existing holdings or liabilities, investment knowledge and experience, investment objective and horizon or risk profile and
preferences. The investor must particularly ensure the suitability of an investment as regards his/her financial and fiscal situation and investment objectives. The investor
bears the risk of losses in connection with an investment.

Before acting on any information in this report, it is recommendable to consult (without being limited to) one's financial, legal, tax, accounting, or regulatory advisor in any
relevant jurisdiction.

The information contained in this report does not constitute advice on the tax consequences of making any particular investment decision. Each investor shall make his/her
own appraisal of the tax and other financial merits of his/her investment.

Sources
This report may be based on or contain information, such as opinions, estimates and valuations which emanate from: Nordea Markets' analysts or representatives, publicly
available information, information from other units of Nordea, or other named sources.

To the extent this publication or report is based on or contain information emanating from other sources ("Other Sources") than Nordea Markets ("External Information"),
Nordea Markets has deemed the Other Sources to be reliable but neither Nordea, others associated or affiliated with Nordea nor any other person, do guarantee the
accuracy, adequacy or completeness of the External Information.

Limitation of liability

Nordea or other associated and affiliated companies assume no liability as regards to any investment, divestment or retention decision taken by the investor on the basis of
this report. In no event will Nordea or other associated and affiliated companies be liable for direct, indirect or incidental, special or consequential damages (regardless of
whether being considered as foreseeable or not) resulting from the information in this report.

Risk information

The risk of investing in certain financial instruments, including those mentioned in this report , is generally high, as their market value is exposed to a lot of different factors
such as the operational and financial conditions of the relevant company, growth prospects, change in interest rates, the economic and political environment, foreign
exchange rates, shifts in market sentiments etc. Where an investment or security is denominated in a different currency to the investor's currency of reference, changes in
rates of exchange may have an adverse effect on the value, price or income of or from that investment to the investor. Past performance is not a guide to future performance.
Estimates of future performance are based on assumptions that may not be realized. When investing in individual shares, the investor may lose all or part of the investments.

Conflicts of interest
Readers of this document should note that Nordea Markets has received remuneration from the company mentioned in this document for the production of the report. The
remuneration is not dependent on the content of the report.

Nordea, affiliates or staff in Nordea, may perform services for, solicit business from, hold long or short positions in, or otherwise be interested in the investments (including
derivatives) of any company mentioned in the report.

To limit possible conflicts of interest and counter the abuse of inside knowledge, the analysts of Nordea Markets are subject to internal rules on sound ethical conduct, the
management of inside information, handling of unpublished research material, contact with other units of Nordea and personal account dealing. The internal rules have been
prepared in accordance with applicable legislation and relevant industry standards. The object of the internal rules is for example to ensure that no analyst will abuse or
cause others to abuse confidential information. It is the policy of Nordea Markets that no link exists between revenues from capital markets activities and individual analyst
remuneration. Nordea and the branches are members of national stockbrokers' associations in each of the countries in which Nordea has head offices. Internal rules have
been developed in accordance with recommendations issued by the stockbrokers associations. This material has been prepared following the Nordea Conflict of Interest
Policy, which may be viewed at www.nordea.com/mifid.

Distribution restrictions

The securities referred to in this report may not be eligible for sale in some jurisdictions. This report is not intended for, and must not be distributed to private customers in the
UK or the US. This research report is intended only for, and may be distributed only to, accredited investors, expert investors or institutional investors in Singapore who may
contact Nordea Bank, Singapore Branch of 138 Market Street, #09-01 CapitaGreen, Singapore 048946.

This publication or report may be distributed by Nordea Bank Abp Singapore Branch, which is subject to the supervision of the European Central Bank, the Finnish Financial
Supervisory Authority and the Monetary Authority of Singapore.

This publication or report may be distributed in the UK to institutional investors by Nordea Bank Abp London Branch of 6th Floor, 5 Aldermanbury Square, London, EC2V
7AZ, which is under supervision of the European Central Bank, Finanssivalvonta (Financial Supervisory Authority) in Finland and subject to limited regulation by the Financial
Conduct Authority and Prudential Regulation Authority in the United Kingdom. Details about the extent of our regulation by the Financial Conduct Authority and Prudential
Regulation Authority are available from us on request.

This report may not be mechanically duplicated, photocopied or otherwise reproduced, in full or in part, under applicable copyright laws.
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Analyst Shareholding
Nordea Markets analysts do not hold shares in the companies that they cover.
No holdings or other affiliations by analysts or associates.

Fair value and sensitivity

We calculate our fair values by weighting DCF, DDM, SOTP, asset-based and other
standard valuation methods. Our fair values are sensitive to changes in valuation
assumptions, of which growth, margins, tax rates, working capital ratios,
investment-to-sales ratios and cost of capital are typically the most sensitive.

It should be noted that our fair values would change by a disproportionate factor if
changes are made to any or all valuation assumptions, owing to the non-linear
nature of the standard valuation models applied (mentioned above). As a
consequence of the standard valuation models we apply, changes of 1-2 percentage
points in any single valuation assumption can change the derived fair value by as
much as 30% or more. All research is produced on an ad hoc basis and will be
updated when the circumstances require it.

Marketing Material

This research report should be considered marketing material, as it has been
commissioned and paid for by the subject company, and has not been prepared in
accordance with the regulations designed to promote the independence of
investment research and it is not subject to any legal prohibition on dealing ahead
of the dissemination of the report. However, Nordea Markets analysts are according
to internal policies not allowed to hold shares in the companies/sectors that they
cover.

Market-making obligations and other significant financial interest
Nordea Markets has no market-making obligations in Rovio.

Investment banking transactions

In view of Nordea’s position in its markets readers should assume that the bank may
currently or may in the coming three months and beyond be providing or seeking to
provide confidential investment banking services to the company/companies

Issuer Review

This report has not been reviewed by the Issuer prior to publication.
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